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On a Lehigh Portland Cement Co. Prize Home — 
HORSE HEAD ZINC 


One Job Leads to Another 


Lincoln Sheet Artal Works 


ee 
Cav) OHOET ON WORK VENTRAT NS 


£872 LINCOLN AVENE 
CHICAGO 


November 15th, 1926. 


New York City, 3 


ntlemen: 


It gives me great pleasure to tell you o 
he Lehigh Portland Cement Co. prise home of Vinnetka, 
lilinois, on which we used Horse Head Zinc throughout. 


This job was done about siz months ago and 
w much the contractor was pleased with 
mpleted a second job for him in Peoria, 
his same “Norse Head Zinc. 


ree Mead Zinc is used the 
4s a weather resisting metal 
The Lehigh Portland Cement Co. Prize Home at Yours very truly, 
Winnetka, Illinois, on which Horse Head Zinc /New Jersey LINCOLN SHEET M@Tal WORKS. 
j . _ . ° , , 
was used for all sheet metal work. \ 7 ] nN Cc? ail > Gy v4 
JA, -% se — 
i 


President. 


‘*As a Weather Resisting Metal it Can’t be Beat.’’ 


All standard shapes and sizes of Horse Head Zinc conductors, gutters 
and fittings are made and distributed by the following fabricators: 


DAVID LUPTON’S SONS CO. . . .  . Philadelphia, Pa. eS ae. . —_— _— 
THE J. M. & L. A. OSBORN CO., Cleveland, Ohio, Buffalo, New York THE NEW JERSEY ZINC COMPANY 
KLAUER MANUFACTURING CO. ; Dubuque, Ia. 160 Front Street . New York City 


HOLBROOK, eee ya come a ee Please send me a sample of Horse Head Zinc so 
CS SE, SS GS S68 PAGES, Le that I can test its easy working qualities. 
SHEET METAL MANUFACTURING CO., INC. . Brooklyn, N. Y. 
NAME 


ADDRESS 


The New Jersey Zinc Company 
160 Front Street . New York City 
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There’s a 
Heating Plant 
Under Every Chimney! 


HEREVER there’s a chimney there’s some 

kind of a heating plant—and someone sold 
it! And wherever one heating plant has been sold 
a replacement job will be sold—five, ten, fifteen 
years later. If you only knew which chimneys 
are going to have new heating plants connected 
to them this year, your job of selling would cer- 
tainly be made a lot easier, wouldn't it? 

That’s just one of the jobs that Mueller takes 
care of for Mueller dealers—the Mueller Heating 
Survey for spotting those chimneys that need 
new heating plants. 


Mueller Full-Front Return 
Flue Furnace e-piece 
castings, full front with 
projecting ash pit and feed 
section, set in place with- 
out bolts. Upright shaking 
device, with triangular 
duplex grates. Attractively 
priced. 


And a Mueller Furnace is the kind of heating 
equipment that is easy to sell to the prospective 
customer because of its valuable exclusive fea- 
tures and reputation for dependable heat at low 
fuel cost. 

Mueller co-operates with Mueller dealers in 
many ways. We'd like to tell you all about it. 


May we? 


L. J. MUELLER FURNACE COMPANY 
193 Reed Street MILWAUKEE, WIS. 


Established 1857 


Makers of Coal?and Gas-Fired Heaters for Warm 

Air, Steam and Hot Water, Cabinet Heaters, 

Combination Tank Heaters and Garbage Burn- 
ers, Registers, Furnace Pipe and Fittings 


Boston, Baltimore, Detroit, St. Louis, St. Paul, Minne- 


Warehouses: 
Salt Lake City, Seattle 


apolis, Ft. Collins, Colo., 


Mueller Double Radiator 
Furnace —a self-cleaning 
warm air furnace with more 
direct heating surface than 
any other furnace of equal 
grate area. Actually fons 
of coal cheaper in operation! 


DEPENDABLE HEAT—TONS OF COAL CHEAPER 


easter to sell than to sell aqainst 
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Without a Doubt- 
the Best 


—- 


We offer you, without a doubt, 
the best furnace to sell to your cus- 
tomers. Our SUPER-SMOKE- 
LESS Furnace is a quality furnace 
which you can sell at a wom Se price. 


[t is a furnace which can be sold 
in any locality, even where chea 
soft coal is the only available fuel 
It will burn this fuel without smoke 
or soot. Under actual test the 
SUPER-SMOKELESS Furnace 
has also proved that it will burn 
hard ot much more efficiently 
than any other make. 


Thousands of these furnaces in- 
stalled all over the country are saving 
home owners many dollars in coal 
bills annually, and, at the same time, 
giving them clean, healthful heat. 


A furnace that has the selling 
oints of the SUPER-SMOKE- 
ESS is easy to sell. Its frameless 
feed and ws be doors, “‘slip on’ 
casing connections, and one-piece 
seamless radiator are a few of its a hg I ln Me 
many features. 


Let us show you how you can in- 
crease your furnace business and make 
more profits. Write us today and we 
will send you complete information. 


UTICA HEATER COMPANY 


UTICA.N. Y. -—- CHICAGO,ILL. — CMANUFACTURERS OF THE 


























bELEBRATED LINE OF WARM AIR FURNACES FOR EVERY HEATING NEE 





SuPerion Pips New IDEA PIPELESS SUPER-SMOKELESS PIPE ANDO PIPELESS Essex Pires Essex Pira.ess New loa RECIRCULATOR 





Published eckly Artisan Hardware Record, Inc., 620 South Michigan Avenue, Chicago, 
Katered ho Eeoea , &. - 4 June a5, ise, at the Post Office at Chicago, Dlinecis, under act ‘ef March %, 1879. 
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INSIDE FACTS 


ABOUT THE 


ROBINSON STEEL FURNACE 


Ba ARATOR supported independently 
from the drum of the furnace. 
Plenty of space for cold air return. 


Unit grate—easy shaking and dumping, 
no dust. 


Built of Boiler Plate Toncan Copper 
Mo-Lyb-Den-Um Iron. 


DEALERS 


A letter or card will bring our 
proposition—Do it now! 


THE A. H. ROBINSON COMPANY 


MASSILLON, OHIO 








The“AFCO” Is Unexcelied for Oil Burning 


Here’s the one furnace that combines all the 
necessary qualities for oil burning. 


1. Gas-tight riveted construction. 
2. Resistance to the intense-intermittent 
heat. 
3. The improved ‘‘AFCO’’ control of fire 
travel and greater heating surface assures the 
lowest possible fuel consumption. 


Many “‘AFCO” furnaces, made before oil was used 
as a home heating fuel and in operation for 20 and 
more years are now serving efficiently in connection 
with oil burners. This proves conclusively the super- 
ior qualities to be found only in the “AFCO.” 


Dealers—If you want to sell your customers the 
best oil burning furnace—one that will do credit to 
your judgment—-your selection will be an ‘““AFCO.”’ 


: This is only one of the three 
’ ‘é ” 
It’s to your interest to find out how the ‘““AFCO pular “AFCO” Boiler Plate 


Dealer Plan will help you make more money. We will Furnaces, all efficient oil 
give you the facts without obligation. Write today. burners. 


AMERICAN FURNACE CO. -_ ST.LOUIS 
Other Furnaces Come and Go, but ‘‘AFCO”’ Stays and Grows 











Sey you saw it in AMERICAN ARTISAN—Thank you! 
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BOOMER 


HIS is our latest addition to the 

Boomer line. We heartily recom- 
mend it for your favorable considera- 
tion. 


The severe tests we have given this fur- 
nace have proven its durability. The un- 
solicited reports we received from users 
last winter have been most flattering. 





For durability, economy, easy to oper- 
ate, easy to set up and the low price at 
which we offer this furnace, you will 
make no mistake in arranging for the 


agency. 


THE HESS-SNYDER CO. 
MASSILLON, OHIO 


Makers of BOOMER FURNACES for Forty-Three 
Years 
































Our Answer: 


CHEAP FURNACES AND CHEAP WORK 
BRING YOU ONLY ‘‘GRIEF’’ AND A 
CHEAP REPUTATION 


“Dinkey™ Undersize Radiators are all out of 
proper ratio and you will be all ‘Out O° Luck” 
if you install them! REMEMBER ——, 


“SKIMMED MILK OFTEN 
MASQUERADES AS CREAM"! 


STICK TO THE STANDARD CODE AND USE 


Ar MSTRON COLD Rivera F 
an 
Guaranteed WELDED URNACES 







Greatly Improved But No Advance in Price 


Write Us Today for Our Proposition on 
QUALITY Furnaces 


Fess ee eee SeeeeeeeEUEeeH288695 
’ ' 
j THE THOMAS & ARMSTRONG OO., i 
' Dept. 501, London, Ohio ‘ 
§ Please send me at once the Armstrong Fur- # 
§ nace Catalog and full details of your dealer § 
§ proposition. | 
| i 
t ' 
GB NOME .ncccccccecccccecceseresseesssssesesess 1 
i i 
§ aaa ' 
PEED cccccccoccceccescccscccecoccoeeeeees 
i 1 
I i 
i ' 


Leeeaseeeesasesessussssaeseasa 


att THOMAS & ARMSTRONG CO. 


The ORIGINAL COLD RIVETED and WELDED FURNACE pene 501 — LONDON, OHIO 
POSITIVELY GAS AND SMOKE TIGHT 





we 











Mention AMBRICAN ARTISAN in your reply—Thank you! 




















of~ 


furnace to make a 
parade of its features. 
Note them one by one. 
\ Every banner tells 
a story of real merit. 






The Par 


ROBINSON “features 


It takes a mighty good ~ > 


AMERICAN 




















































































get in the band wagon. 


Write for prices to get in- 
to the Big Tent of 
Profitable Sales 








Robinson Furnace Co. 
20S West Lake St., Chicago, Il. 









HE Robinson“‘Gem”—the quality furnace—yet 
still in the competitive field—a furnace with Ue 
more features, which means more sales. The“Gem 
enablesthe live dealer tomeet and beat competition. 


The Parade tells its own story. To 
dealers, it means an invitation to 


” 











When writing mention AMERICAN ARTISAN—Thank you! 
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Have you seen it? 


WALWORTH 
New Standardized 


STYLE B 


Baseboard Register 


OT only made throughout in accordance with the 
rules of the Standardization Committee but it is 
the neatest durable register ever made to sell at a 
popular price. 
Simple, easy and accurate in operation, cast face 
made of the best iron, finished in all the popular 
finishes and made in the following sizes: 
8x10 inch 214 base extension 
a. (ae _ 
9x12 “ 2% “ - 
10x12 “ 3% “ “ 


Study the features of this new register. 


Write today for full particulars and prices on the 
Walworth New Standardized Style B Baseboard 
Register. 
Order some for that next job—your customers will 
want them. 

Made » the makers of Walworth Double Gratings, 


Semi-Steel Registers, Side Walland Floor Registers, 
Ventilators, Borders and Casings Rings. 


THE WALWORTH RUN 
FOUNDRY COMPANY 


West 27th Street and N. Y. C. & St. L. R. R., Cleveland, Ohie 


Distributors: 


BOBINSON FURNACE CO., Chicago, Ml. 
HART MFG. CO., Louisville, Ky. 
PHILLIPS & BUTTORFF MFG. CO., Nashville, Tena. 


Eastern Representative: 
PENN TINSMITH’S SUPPLY CO., Philadeiphia, Pa. 
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the available business. This is mostly due 


For Instance: From what other 
source can the Western Dealer obtain 
such complete selection of modern 
Warm Air Heaters as the Nesbit; 
Weir and Stanco Furnaces, 9 styles, 
and 47 sizes, in all. 


Nesbit My 





Meeting the Needs of the Western Furnace Dealer 


EAR after year ‘Standard Line’’ dealers multiply in number and increase their percentage o 


to the completeness of “Standard Service.” 


Where else can you send an order for all 
of the following national brands and be as- 
sured of having your order filled complete? 


HANDY PIPE AND FITTINGS 

“NO STREAK” REGISTERS 

H & C—170-190 SERIES REGISTERS 
STANCO REGISTERS 

WISS SNIPS 

PEXTO TOOLS 

MAJESTIC CHUTES AND REwISTERS 


Moist Heat 
urnace 


Also the staple lines such as steel and semi 
steel Registers; Wood Grille; Whitney Tools; 
Asbestos Paper and Paste, etc., etc. 


In fact we have everything for the 





Furnace-man. 





STANDARD FURNACE & SUPPLY CO. 


OMAHA, NEBR. 











| “American Seal” 
FURNACE CEMENT 


Roof Cement — Stove Putty 
Plumbers Putty 
PAINTS and SPECIALTIES 


WILLIAM CONNORS PAINT MFG. CO. 
TROY Established 1852 NEW YORK 


JAMES L. PERKINS 
Western Distributor 


140 S. Dearborn St., Chicago, Ill. 
FOR STOVES 


PATTERN AND HEATERS 


THE CLEVELAND CASTINGS PATTERN COMPANY 
CLEVELAND, OHIO 


PATTERNS 


FOR STOVES AND HEATERS ,x Woop aaa inn 
VEDDER PATTERN WORKS ‘*"*5:)°"*° TROY, N.Y 


IRON AND WOOD 


STOVE PATTERNS 


QUINCY PATTERN COMPANY 


QUINCY, ILLINOIS 














HOTEL 


FORT SHELBY 


Lafayette Blvd. at First St. 
DETROIT 














HE elaborately equipped twenty- 

one story addition to be completed 

soon will give Hotel Fort Shelby a 

total of 850 rooms and a position 
of leadership as one of the foremost 
hotels of the world. 


Less than five minutes’ walk 
from wholesale, shopping, 
financial and_ theatrical 
centers. Servidor service 
Famous restaurant. Con- 
venient to all 
transportation. 







Rates 
$2.50 a Day ale = paid aa et 
and up. ghee Se et ino Been 


Garage 
close by 


When writing mention AMERICAN ARTISAN—Thank you! 
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Would You When the first 
Shut Up Shop roller skates of 
for Three *?° ing clatter 


9 down suburban 
Months: streets and the 


green begins to appear on the 
lean willow twigs, a curious mad- 
ness seizes upon some people. 
They dictate a note to the gen- 
eral effect that their advertising 
will be cut in half or discontin- 
ued entirely during June, July 
and August. Having sent this 
note to their advertising agent or 
to a list of publications, they, in 
the manner of men who have ac- 
complished a clever piece of 
work, set off for the links to try 
out the new mashie. 

But we wonder if the men who 
dictate such notes in the spring 
realize what they are really say- 
ing to their own organizations. 
Some self-styled experts have 
maintained that advertising is 23 
per cent less effective during the 
three summer months. This state- 
ment is not conceded but, in the 
manner of Hans Christian Ander- 
son, let’s suppose it is true. Were 
the owner of a business to weigh 
the effect on his own organiza- 
tion against that supposed sav- 
ing, he would never send the 
note. What such a note actually 
says to the man’s own organiza- 
tion is “Let’s all take it easy. 
We are not going to make any 
effort to help make your selling 
easier, gentlemen of the sales 
force. Here, then, are three 
lovely months in which you may 
improve your golf game.  In- 
stead of going out hard after or- 
ders this July, why not get rid 
of that disconcerting slice which 
robs your drive of at least 
twenty vards in distance? Don't 
work, office boy. Go to the ball 
game. Use that new bathing suit 
at least three times a_ week, 
stenographer.” 

An order cutting down adver- 
tising effort is notice in advance 
that a period of undisturbed and 
restful calm is expected by the 
management. No need to rush 
about after prospects — here 
comes a period of comforting 
repose. 


Don’t write letters or make 
selling plans; go out in the 
woods to loll at leisure under a 
sycamore tree. 


Don’t work very hard; just 
drone and dawdle through the 
drowsy days ahead. 


Relax. Let down. Be languid. 
Not much doing in the summer 
months, so take it easy. 

If, when he was dictating a 
seasonal note to cut down his 
company’s advertising effort, the 
president would consider him- 
self posting around the plant 
sentiments like these, he might 
hesitate. 


And now to add one serious 
word of advice to a somewhat 
satiric treatment of the danger- 
ous habit of cutting off advertis- 
ing effort in the summer months: 
Let all advertisers consider care 
fully what other concerns have 
done to knock out-the so-called 
“summer slump” before they de- 
cide not to advertise. 


Remarkable things have been 
accomplished by men who ana- 
lyzed their markets and products 
more carefully, who refused to 
believe that customers spend 
three months in a hammock 
under the trees. 


And every time real results in 
taking sales slumps out of sum- 
mer have been attained, adver- 
tising has played a most impor- 
tant part. 


This summer of all summer 
during the past five years, i 
most dangerous to the man who 
thinks he can cancel advertisi: 
and travel on momentum. 


There will be ample business 
next fall for the people who keep 
after it during the dog days. 
But those misguided ones who 
serve notice on their whole or- 
ganization to take it easy by can- 
celling advertising during the 
summer are going to discover 
when fall comes that consistent 
advertising and sales effort dur- 
ing this important summer have 
given their competitors a big 
head start. 


Editorial reprinted frem 
PRINTERS’ INK 








Mention AMERICAN ARTISAN 


in your reply—Thank you! 
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PEORIA 








MERELY A 
DEMONSTRATION --- 


of what is possible with REGULAR 


furnace pipe and fittings from the 


HANDY 


line. Every installation problem, every 
unusual construction feature found in 


structures can be met with REGULAR 
or standard HANDY pipe. 


Another 
Thing--- 


in this new FRICTIONLESS Handy 


pipe, there is no choking of the warm 
air from boot to head---no single place, 
even in the stack shown here, where 
the cross-section is smaller than in all 
other places--- 


and the curves and turns let 
the air pass without friction 


F. MEYER & BRO. CO. 


ILLINOIS 














Say you saw it in AMERICAN ARTISAN—Thank you! 
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| AN ACHIEVEMENT | 





: An explanatory note regarding service to readers of AMERICAN ARTISAN. This paper 
: _ is now nearing the completion of a half century of service. For almost fifty years tt has 







| 

| its long and successful career has AMERICAN ARTISAN been in a better position to render 
| complete, adequate service to its readers than it is today. In addition to the matter con- | 
| 
| 






tained in our regular weekly publication, we maintain Service Departments for the use of 
our readers. If you have a problem to solve, we courteously invite you to submit it to us 
for solution. In what better way can we learn of your problems than from you direct? | 




























| 
| 
| 
| 
| 
| 
catered to the needs of the men in the industries which it represents. At no time during 
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Large jobs and small— 
by oxwelding 


The modern cement kiln is an indus- 
trial mammoth 8 ft. in diameter and 
125 ft. long and made of heavy 5,” 
steel plates. It can be completely con- 
structed by the oxy-acetylene welding 
process, and those so made are giving 
exceptionally good service. By the 
same method the tiny contact wires of 
a radio tube are joined together. 


No other process of construction 
works so satisfactorily under different 
conditions. The kind, the analysis 


Srest-O Lite 


DISSOLVED ACETYLENE ~@ 


THE PREST-O-LITE COMPANY, INC. 


Unit of Union Carbide and Carbon Corporation 
General Offices: Carbide and Carbon Building 
30 East 42d St., New York 


31 Plants—101 Warehouses 
22 years old and still growing 


and the thickness of the metal to be 
welded may vary widely. The type of 
construction may be rugged or deli- 
cate, approximate or precise, yet the 
oxy-acetylene process is so flexible 
that it is easily adapted to every 
special need. 


Prest-O-Lite dissolved acetylene is 
the original commercial welding gas. 
Because of it, much of the remarkable 
development of oxwelding and cutting 
has been possible. 
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Take a new view of the Weir and every 
other furnace for that matter---get at the 


heart of better warm air heating by know- 


ing more about the furnace you sell. 
There are many highly important facts concerning 
the Weir that a mere photograph could never reveal. 














ONSIDER, for instance, the very body of rolled to our own rigid specifications. 
the Weir — it is steel, of course, (riveted 
and welded) the photograph tells you that, 
but it can not show you that the steel used in _If you will consider the matter thoroughly—if 
Weir is a Special Steel. you will ze" more about the fur- 
; nace you sell, you will see that the 
That's - ee feature of | special steel used in the Weir 
the Weir, and it is an waportant is a highly important factor in the 
feature only because it is of the ’ continued good business of many 
utmost importance to you and . | warm air heating contractors and 
your customers. —s° can be in yours also. 


Most steel furnaces are built of X The Weir ‘*Book of Facts”’ 
ordinary ‘“‘tank plate.” The tells you all about this and other 
Special Steel used in making ‘\\ features you can’t see in a 
the Weir is extra heavy photograph. Write for your 
special steel (Flange Quality) copy today. 


Naturally it costs more but the quality counts. 


Peoria-Illinois 














Mention AMERICAN ARTISAN in your reply—Thank you! 
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Look Who’s Here! A Group of Joll 

















Qld Sheet Metal Contractors Who Attended the Illinois Convention at Ottawa, IIli- 


nos, This Week. Look at "Em Smile!! They Must Have Had a Good Time or at Least Something Good!! 


Illinois Sheet Metal Contractors Turn Out 
in Large Numbers 


Talks and Discussions on All Branches 
of Industry Features of Ottawa Convention 


ITH a local organization of a 

mere handful of contractors, 
Ottawa produced one of _ the 
finest connections the Sheet Metal 
Contractors’ Association of Illinois 
ever had. 

The Clifton Hotel was headquar- 
ters for the 2-day meeting, April 6 
and 7, and the meetings were held 
in the spacious K. of C. Auditorium. 

With the registration and board 
meetings out of the way early, Sec- 
retary Fred Graeff called the con- 
vention to order on time Wednes- 
day morning. 

Mayor Geo. V. B. Weeks, of Ot- 
tawa, was on hand to welcome the 
conventionists, and President L. J. 





By J. F 


|e IHNSON 


\fter 
committee appointments and several 


George made the response. 


proposals of membership the men 
had the pleasure of a very interest- 
ing talk on Comparative Accounts 
by J. L. Dingle, accountant, of Ot- 
tawa. Mr. Dingle’s complete talk 
will be found in a later issue. 
Following Mr. Dingle’s talk, nu 
merous questions were asked and 
answered and many of the members 
were keenly interested in a plan 


whereby they could study each 


other’s business as explained by 
Mr. Dingle. Herb Symonds, of St. 
Louis, invited all those going to the 
National Sheet Metal Contractors’ 
convention at Dallas to go by way 


of St. Louis and to spend Saturday, 
\pril 23rd, with the St. Louis Lo- 
cal as their guests at a 6 o'clock 
banquet at the Claridge Hotel 

Jules Gerock called attention to 
signs displayed 


the sheet metal 


about the room. The signs, he said, 
were those approved by the national 
association for placing on buildings 
under construction and in which 
members were doing either sheet 
metal or warm air heating work 
Warm Air Heating Session in 
Afternoon 
Prof. V. 
of Illinois, one of the men in charge 


S. Day of the University 


of the warm air heating research 


heing carried on at Urbana undet 
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the direction of the National Heat- 
ing & Ventilating 
talked on “Results of the Recent 
Warm Air Furnace Heating Re- 


Association, 


search.” Prof. Day gave a brief 
outline of the work and then used 
lantern slides to bring out the more 
detailed technical information. 

\mong other things he showed 
various slides showing the results 
of testing furnace stacks. He stated 
that the area of a stack should al- 
ways be 70 per cent of that of the 
leaders. Registers, he stated, were 
not as important a part as other 
items in connection with the in- 
stallation of a warm air heating 
plant. 

He stated that his experience with 
a 10 by 12 register and an 8 by 12 
register, each having the same free 
air space and operating under the 
same conditions, showed no differ- 
ence in the velocity and temperature 
of the air delivery. 

One of the first things discovered 
at the university testing is that a 
thin sheet of asbestos paper cover- 
ing does not act as an insulator, but 
rather increases the retardation. As- 
bestos, in order to insulate, must be 
applied at least eight thicknesses. 
Prof. 


illustrating the tests on this point. 


Day showed various slides 


He also spoke at length about the 


research residence showing the floor 





Read Left to Right—Jules Gerock, Jr.. Harvey Manny, Herb Symonds, Roy Harrison, Miss Etta Cohn, Jack Sauer, Glen 
Jericho, Jack Stowell and M. E. Ticen. 


plans and the heating system detail 
and stated that they were heating 10 
rooms and that they were now 
making tests of the three cold air 
duct returns and would check the 
results with the former installation. 
The cold air, he states; should al- 
ways be taken in below the grate. In 
the future they expect to make a test 
air returns 
stated that 
there are many arguments for and 


using individual cold 


from each one. He 
against this system. Various slides 
were shown showing the numerous 
testing apparatus installed in the re- 
search residence. One of the most 
important works accomplished in the 
testing was the establishing of a 
definite rule of pipe size for first, 
second and third floor. Prof. Day 
said that the Standard Code gives 
these figures and that they can be 
used. Various charts and graphs 
were shown, showing the test tem- 
peratures at three levels, at the floor, 
at breathing height and at the ceil- 
ing. The result of testing in 10 
rooms showed that only the slight 
difference of 5 degrees prevailed. 
Prof. Day said that this was cer- 
tainly a remarkable achievement of 
warm air heating and that this point 
could be used by the dealers in sell- 
ing warm air heating against any 
competition, He explained that one 
room at the top floor at the rear 












which had great exposure was found 
difficult to heat. 
attic floor they were able to increase 


By insulating the 


the temperature of this room. 

Prof. Day showed his tables on 
fuels. Seven per cent loss of heat- 
ing efficiency was shown with the 
use of hard coal and 30 per cent 
loss with soft coal. Their tests, he 
explained, were made at all points, 
including the top of the chimney. 
While soft coal showed a greater 
loss of efficiency, it was still the 
cheapest in point of direct cost. 

The burning of various gases in 
coal is the big problem. 

Chimney drafts, he stated, were 
of great importance and that all 
chimneys should be inspected thor- 
oughly before the contract is taken 
for warm air heating. He also 
pointed out that the cold air ducts 
should be properly designed so that 
an easy flow of air along rounded 
corners may be obtained. 

Following his talk numerous 
questions were asked and Prof. Day 
urged all those interested to visit 
the Research Residence and to 
write to the University in care of 
him for the various bulletins put 
out by the University. 

In a discussion on the Standard 
Code, Geo. Harms received rousing 
applause in response to his urgent 
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Rudy Jobst, Joe Walters, W. T. Kelly and Lou Denoyer. P. D. Evans, John Maier, R. A. Smith, C. H. Krutzkoff, L. S. 


Rysdon, Peter Biegler and H. J. Dettmers. 


appeal to the men to follow it on all 
work. 

At the Cleveland meeting of the 
National Warm Air Heating and 
Ventilating Association, April 13 
and 14, Prof. Day promises to pre- 
sent several new charts on work 
now being checked up. 

R. A. Smith, of the Baltimore 
Copper and Smelting Company, 
was on hand to present moving pic- 
tures pertaining to all branches of 
the copper industry. These films 
were highly interesting and pictured 
the story of copper from the mines 
to the various finished products and 
their use. 

Auxiliary Dinner-Dance 
Wednesday Evening 

The Travelers’ Auxiliary to the 
Sheet Metal Contractors’ Associa- 
tion of Illinois were hosts to the 
members, wives and friends at a 
banquet and dance Wednesday eve- 
ning at the Clifton. Joe Walters, 
President of the Ottawa Local, made 
the introductory remarks. Griff 
George greeted the throng and R. 
H. Harrison, President of the 
Auxiliary, welcomed the guests. 

Acting as toastmaster, Mr. Harri- 
son called on the various present 
and past officers of all the organiza- 
tions present to be introduced to the 
assemblage. 

The speaker of the evening was 
the popular and widely known poet, 
Douglas Malloch, who chose for his 
subject “Some Sinners I Have 
Met.” 

Mr. Malloch kept the crowd in 
smiles and laughter, and, quoting 
now and then from some of his nu- 


merous poems, he brought out 
homely illustrations of his happy 
philosophy of life. Mr. Malloch 
poked fun at the world’s pessimists 
and gave a score or more of his 
pointed and humorous definitions of 
an optimist. Following the second 
part of his talk, for they didn’t let 
him quit the first time, everybody 
two-stepped and waltzed until the 
orchestra became exhausted 
Thursday Session 

C. J. Scanlon of the American 
Foundry and Furnace Company 
gave an interesting talk on oil burn- 
ers and fans, followed by a lively 
discussion, 

G. V. Proctor of Joseph T. Ryer- 
son explained the composition and 
uses of Ascaloy Metal. The greater 
part of the session was devoted to 
the question box. This interesting 
feature of the convention is worth 
every contractor’s time, and to give 
those who were not present an idea 
of the value of these discussions, a 
few of the questions discussed 
follow: 

In all there were twenty-four 
questions in the box and the keen- 
est interest was displayed in them 
by the men present. 

1. “How much water is required 
for humidifying an ordinary 6-room 
house per 24 hours?” 

2. “Which is the warmest—a 
sheet metal or a wooden garage ?” 

3. “What attitude do the sheet 
metal contractors take on a five-day 
week ?” 

4. “What is a ood wash for 
galvanized iron before painting ?” 

5. “How should an_ outside 


chimney be built?” 


6. “What relative effect has the 
elements on either metal where sheet 
lead and copper are joined?” 

\t this point E. C. Carter brought 
in the results of the window display 
competition held by the Travelers’ 
\uxiliary. 

The Auxiliary Board appointed 
kK. C. Carter, J. Barton and J. F. 
Johnson to bring about the judging 
of the sheet metal and furnace dis- 
play photographs which had been 
entered in the contest and displayed 
at the convention. This Committee 
secured the services of E. J. Kelly, 
display advertising manager, and 
Otto Formhals of the Republican 
Times of Ottawa to judge the photo- 
graphs. First prize of $50.00 was 
awarded the Pekin Hardware Com 
pany. (This photograph together 
with a description of it appears on 
page 62 of this issue. ) 

The second prize of $25.00 was 
awarded to. the Accurate .Sheet 
Metal Works of Chicago, Illinois 

The third prize of $15.00 was 
carried away by McKay Brothers 
of Evanston, Illinois, and the 
fourth prize of $10.00 was given to 
G. A. Hardten & Co. of Ottawa, 
Illinois. 

Geo. Harms suggested that the 
meeting continue right through in 
stead of having an afternoon ses 
sion, and in accordance with this 
suggestions committee reports were 
read, the election of officers and the 
selection of the next convention city 
took place. 

All of the officers for 1926 were 
re-elected unanimously to succeed 
themselves for the year 1927. They 


are: President, G. J. George, 

















(WV) 


J. H. 


Secretary, Fred 


Springhield; Vice-President, 
Pearson, Ottawa; 
G. Graeff, Springfield; Treasurer, 
James Barrett, Alton. 

The director for three years is 
Ralph Poe, Canton. 

Rock Island received the conven- 
tion for next year. Joe Burgess 
campaigned for his city and men- 
tioned the fact that the Rock Island 
fourteen at 


delegation numbered 


this convention. 
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The tine weather brought an un- 
usually large number of wives and 
daughters to the convention. They 
were entertained every minute they 
were there and the credit for the 
splendid arrangements provided for 
the enjoyment goes to the Ladies’ 
Committee of the Ottawa local com- 
Walters, Mrs. A. 
Dougherty, Mrs. 


prising Mrs. J]. 
Jace bs, Mrs. E. 
im, <& 


Pearson. 


Pearson and Mrs. J]. H. 


Travelers’ Auxiliary Shows Great 
Progress During Year 


Competition for Office of Ser- 
geant-at-Arms Hotly Contested 


HEN H. R. Harrison was 

unanimously elected president 
of the Illinois Travelers’ Auxihary 
in 1926 he promised that at the 
close of his term in 1927 the Aux 
iliary would show a year of real 
progress. 

Meetings of the Board of Direc 
tors, composed of R. H. Harrison, 
President; Frank Eynatten, Vice 
President; Etta Cohn, 
Jack Sauer, 
Gerock, Jr., Sergeant-at-Arms; P. 


Secretary ; 
Treasurer; Jules 
M. Lorenz, Chairman of the Board ; 
“Bill” Laffin, Sam Burgess, Ross 
Strong, J. F. Johnson, E. C. Carter, 
J. P. Barton, were held regularly 
every two months to discuss ways 
and means to increase the member- 
ship and the value of the Auxiliary 
to the contractors. 


One hundred dollars in cash prizes 


was offered for displays of fur- 








naces, sheet metal and accessories 
and it was quite gratifying to note 
the interest taken in the competition 
by the contractors. \s one of the 
contestants said, “Il trimmed my 
windows every little while until | 
found one that looked good to me. 
At first it was hard, but afterwards 
it became a real pleasure and | never 
realized how many folks are at- 
tracted by the display windows. 
Even my neighbors are waking up 
and we are trying to outdo each 
other with attractive windows.” 
The entries, numbering well over 
fifty, were to have been judged by 
the Publicity Committee, consisting 
of J. P. Barton, E. C. 
J. F. Johnson, who said it was such 


Carter’ and 


a hard task because of the general 
excellence of the displays they were 
compelled to call in two local news- 


paper men. 


> 
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Prizes were awarded as follows: 
Ist Prize—$50.00— Pekin Hard- 

ware Co., Pekin, Illinois. Furnace 

display. 

Accurate 


2nd ~~ «Prize — $25.00 


Sheet Metal Works, Chicago, [lh 


nois. Registers. 
3rd_—s~ Prize $15.00 McKay 
Brothers, Evanston, Illinois. Sheet 


metal products, elbows, ete. 
4th Prize—$10.00 
ten, Ottawa, [llinois. 


August Hard- 
Furnaces and 
sheet metal products. 

Names of those winning honor 
able mention will be published in a 
later issue of AMERICAN ARTISAN. 

The annual meeting of the Auxil- 
iary was held Thursday morning, 
\pril 7th, with a record attendance. 

Reports were read showing that 
of a membership of one hundred 
forty-five, dues for 1927 were al- 
ready paid by 122 as against 105 
paid members a year ago. 

It was voted to hold another 
$100.00 window display competition 
this year and full details are to be 
printed on the annual roster for 
1927 to be issued early in the sum 
mer. 

\ strenuous membership cam- 
paign will be conducted and it ts 
hoped the 1927 roster will show a 
membership of at least 160. 

Officers for 1927 were elected as 
follows: 

President, P. M. Lorenz, Chi- 


Vice President, Fred Heads, 


cago ; 
Chicago; Secretary, Etta Cohn, Chi- 
cago; Treasurer, J. PB. Sauer, 


Peoria, Illinois. 
Chairmen Advisory Board, rank 





= a 





Mrs, E. E. Walters, Mrs. L. Denoyer, Mrs. C. H. Lauerman, Mrs. J. Pearson, Mrs. Wm. Pearson, Mrs. Harvey Manny 


and Mrs. C. Holmquist. Charles N. Louis, Joe Pearson, E. L. Dougherty, Griff George and Oliver Engelden. 
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Mrs. Wm. Grannis, Mrs. Wm. Schalatter, Mrs. C. G. Rapp, Mrs. Pillion, Mrs. A. P. Halm, Mrs. C. H. Bollinger, Mrs. 
Kolbenschlag and Mrs. Jules Gerock. Mrs. E. L. Dougherty, Mrs. H. E. Williams, Mrs. Joe Walters, 
Mrs. Ludwig, Mrs. Jack Sauer, Mrs. A. Jacobs and Mrs. H. G. Masten. 


Frazer, H. R. Harrison, W. D. 
Dukette, and C. E. Glessner. 

Jules Gerock, Jr., and Herbert 
Symonds with their respective cam- 
paign managers, H. R. Harrison and 
Harvey Manny, waged such a bit- 
ter contest for Sergeant-at-Arms 
that it was almost necessary to call 
in the police reserves. 

It was truly a fight to the finish 
and in desperation it was unani- 
mously voted to divide the office 
equally between the two of them. 

To help raise funds for the win- 
dow display competition which this 
year was gathered by “Popular” 
subscription, dues will be increased 
to $7.00 effective as of 1928. 


With congratulations and thanks 
to retiring President Harrison and 
his staff and promises of support 





Figure 1 shows 
sections in place 
for erecting. 


Figure 3, ome side can be used alone 
when it is desired. 


Figure 4 shows skylight ready for glass. 
desired. 


to the new President Lorenz, the 
meeting adjourned. 


Novel Skylight Claiming 
Fireproof Features Makes 
Appearance on Market 

The Michigan Fireproof Skylight 
Company of Benton Harbor, Michi- 
gan, has recently been formed to 
manufacture a newly patented sky 
light. 

It is claimed by the manutfactur- 
ers that this skylight is fireproof be- 
cause no solder is used in #ts con 
struction. 

The assembling is entirely by 
bolts, and, besides the fireproof fea- 
ture, it is claimed that this construc- 
tion provides greater strength and 
both ease and quickness in erecting. 

The Michigan Fireproof Sky- 
light is sectional and has the advan- 


tage of being shipped knocked 
down. 

It is also possible with this sky- 
light for the sheet metal contractor 
to carry a number of skylights in 
stock because of the small storage 
space necessary. 

The provision made for insertion 
ot extra lengths, thus making it 
possible to increase length or width 
of skylight, is also another advan 
tage cited by the manufacturers. 

The manufacturers claim also that 
this new skylight can be erected 
without the aid of any tools other 
than a screwdriver, scratch awl and 
hammer. 

Sidney Volk is the inventor of 
this skylight and it is claimed that 
the company will be capitalized for 
$30,000, and in operation within the 
near future. 


ao 







Figure 2 shows sections being put in 


place ready for bolting. 
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A booklet explaining mechanical 
construction in detail can be had by 


writing the Michigan Fireproof 


Pekin Hardware 
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Skylight Company, Benton Harbor, 


Michigan. They will gladly send 


you one. 


Company Wins 


First Prize in Auxiliary Window 
Display Contest 


Awarded $50.00 for Best Window 
Display at Illinois Convention 


HEN the judges of the Win- 
dow Display Competition 
sponsored by the Travelers’ Auxil- 
iary to the Sheet Metal Contractors’ 
Association of Illinois got through 
with their hard task of selecting the 
four best window display photo- 
graphs of an unusually large num- 
ber, it was found that their choice 
of first prize fell to the Pekin Hard- 
ware Company of Pekin, Illinois, 
for the window display shown on 
this page. 

The judges of 
were FE. J. Kelly and Otto Formhals, 


the competition 


advertising managers of the Repub- 
lican Times, Ottawa, Illinois. 


The selection of the judges Was 
made by the Auxiliary Committee in 
charge for their merchandising ex- 
perience and because of their un- 
biased position. 

The items used in this prize win- 
ning display are as follows: 

1 2346 Rudy Furnace and Casing. 

1 Jones National oxidized copper reg- 
ister and box. 

1 Jones National lacquered 
brass register and box. 

1 Tuttle & Bailey 14 by 16 inch floor 
register, black Japan. 

1 Tuttle & Bailey register box, our own 
make. 

1 14 by 30 inch cold air wood face. 

1 Style 80 Tuttle & Bailey floor regis- 
ter 14 by 16 inch Cobble. 

1 14 by 16 inch floor register box, our 
own make. 


Antique 








Window Display Competition. 
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1 Rudy Intermittent Electric Sign. 

2 Joints 8 inch tin pipe, 2 8 inch tin 

elbows. 

4 Joints 12 inch tin prpe, 2 12 inch, 4 

nieces tin ells, 2 3 piece. 
12 Tin ells, F. Meyer Bros., Peoria, Ill 
1 Set of furnace chains and chain plate. 
1 10 by 12 inch white Japan floor reg- 
ister and box. 

12 12 by 14 inch white Japan floor reg- 
ister and box. 

1 12 by 14 inch black Japan floor reg- 
ister and box. 

1 Jones National No. 856 black Japan 
register box. 

1 Moore’s No. 1021 Single Furnace. 

25 ft. pieces No. 8 F. Meyer Bros. 

stack and 2 angles. 

3 Rudy Furnace Guarantees on floor of 

window. 


Winner of the second prize of 
$25.00 was the Accurate Sheet 
Metal Works, 2432 Milwaukee Ave- 
nue, Chicago, Illinois. 

Third prize money of $15.00 was 
awarded to McKay Prothers of 
Evanston, Illinois, and fourth prize 
of $10.00 was awarded to A. Hard- 
ten and Company of Ottawa, Illi- 
nois. 

The other prize winning window 
displays and the best of the remain- 
ing entries will be pictured and de- 
scribed in AMERICAN ARTISAN, 
Sheet Metal Worker and Furnaces 
and Sheet Metals from time to time. 


Built right 


Window Display of the Pekin Hardware Co., Pekin, Illinois, Which Won First Prize of $50.00 in Travelers Auxiliary 
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Showing Construction of Pattern for 
Adjustable Stack Flange 


In Response to Request from 
G. W. Miller, Morton, Illinois 


By O. W. Korue, Principal St. Louis Technical Institute 


ESPONDING to the inquiry 

of G. W. Miller, Morton, Illi- 
nois, for an adjustable stack flange, 
I am submitting the accompanying 
drawing which will demonstrate 
what you desire. 

The principle of the thing is to 
make the bottom of the stack ob- 
long, with the throat line 14 feet at 
a 45-degree angle. The heel 2 feet 
does not need to have this flare un- 
less you desire. But it is made less, 
and could be almost straight if de- 
sired, since few roofs are over a 
half pitch. This arrangement al- 
lows the skirt to adjust itself to 


different roof pitches, while at the 
top, as at Y, an angle is produced. 

The dotted position of the skirt 
is shown to rest on a roof of 30- 
degree bevel, and this tilts the top 
as at Y. Here it is necessary to 
stretch or flange out the top edges 
to enlarge the throat or heel to fit 
down evenly around the stack. As 
the roof flattens, some trimming is 
necessary at the top Y, where the 
pivoting is done. ’ 

With the flatness of the roof this 
angle at Y becomes more pro- 
nounced, and an elongated opening 
is necessary to fit along the stack. 


This is because the top edge is de- 
veloped square with the stack while 
on a 45-degree roof. We can es- 
pecially develop that top line for 
any roof pitch—I should say what 
is the majority of roof pitches you 
meet with. If most of your roots 
are, say, 1% rod pitch, then develop 
the fitting to that line, and the other 
changes of roof variations you can 
more readily adjust it to. 

So first draw the roof line R-S, 
and then pass a vertical center line 
up through the stack, not shown 
here. Then place your stack with 
its desired diameter, and then build 
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the apron lines similar as_ shown. 
This will give you the side elevation 
as you feel it should look. Next 
develop the Plan by erecting lines 
from 2’ and 14’ of the roof line to 
center line of Plan. This will en- 
able you to strike semi-circles for 
the ends, making them a little larger 
than the diameter of the stack. 
Now divide the circles of the half 
Plan in equal spaces, so they will 
match up, and draw lines connect- 
ing one point with another to form 
triangles; and number your points, 
thus walking from one point to an- 
other, as 1-2, 2-3, 3-4, 4-5, 5-6, etc. 

From each of the points 2-4-6-8- 
8’, etc., of Plan drop points or lines 
to intersect the roof line R-S, as in 
2’-4’-6’, etc. These now 
give you the different altitudinal 
points to correspond with the Plan, 
as the elevations occur from the heel 
to the throat. With these points 
located, we can develop the true 
length diagram by drawing a line 
as H-T, and then from each point 
in roof line pass horizontal lines 
through H-T as shown. Now from 
Plan, using dividers, pick the lines 
as 1-2 and set as T-2 in diagram. 
Then draw line 2-H, which is the 
true length. 

Next pick Plan line 2-3, and set 
as T-3, and again draw line to H-3, 
which is that true length. Be sure 
to watch as your elevation points 
rise with your Plan lines. So that 
in picking 3-4 from Plan, we see in 
elevation at roof line, we have risen 
one step, so we use the horizontal 
line 4’ as it crosses H-T, and mark 


points 


point 4. This process is continued 
until we get to point 14, which gives 
us all the true lengths. 

Now the stack circle of Plan is a 
true length position, and each of 
these spaces can be used for true 
girth spaces. But the outline of 
Plan as 2-8-8’-14 is a foreshortened 
position, and these spaces are not 
So we must develop 
This is 


true lengths. 
them from the roof line. 
done by squaring out lines perpen- 
dicular to roof line R-S as 4’-4”, 
6’-6”", 8’-8”, etc. With dividers we 
pick the half diameters from Plan; 
since both halves are alike, we can 
use the throat half. 
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Pick the half diameter line 12 
from Plan and set as 12’-12”, also 
4’-4”. Then pick half diameter line 
10 from Plan, and using 10’-10”, 
also 6’-6”. Repeat this for 8’-8”, 
and you can sketch in the developed 
section, which is a half opening for 
the roof flange, and by adding width 
to the flange we have this half pat- 
tern developed. 

The spaces 2’-4’’-6”-8”, etc., are 
girth spaces in developing the skirt 
pattern, since these two edges must 
fit together and therefore must be 
of equal length. 

To start the pattern draw any line 
as 1-2, equal to H-2 of diagram. 
Then set dividers to 2’-4” of roof 
opening, and use 2 in pattern as 


center—strike arcs as at 4. Next 
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pick space 1-3 from l’lan and use | 
in pattern as center—strike small 
H-3 and 


center, cross arcs in 


arc as at 3. Then use 


using 2 as 
point 3. 

Now use H-4, and using the new 
center 3 as center, mark point 4 in 
pattern. Next strike arc 4-6, equal 
to 4”-6” of roof opening, and- make 
3-5 equal to 3-5 of Plan. 

Then use H-5, and using 4 in 
pattern as center, cross arcs in point 
5; next use H-6 and with the new 
point 5 as center, cross arcs in point 
6. Continue in this way until 13-14 
are transferred into pattern. Allow 
for your edges, and seam the roof 
flange to the skirt as the lower de- 
Little difficulty should 


be experienced. 


tail shows. 


Ohio Sheet Metal Auiliary Officers 
Working Hard for Organization 


Make an Appeal for Full Support of 
All Members During Coming Year 


HE officers of the Jobbers’ and 


Salesmen’s Auxiliary to the 


‘Sheet Metal Contractors’ Associa- 


tion of Ohio are working hard to 
build up their organization and they 
have done wonders with it so far. 
That these men are working hard 
is shown by the fact that they have 
not allowed their interest to lag or 
lapse immediately after the conven- 
tion had been held. 

The following letter, signed by 
Secretary F. J. Ruehrwein, 23 West 
Third Street, Cincinnati, Ohio, and 
President Lee W. Gillespie, Ferdi- 
nand Dieckmann Company, Cincin- 
nati, Ohio, has been sent to all 
members who did not attend the 
convention : 

“Dear Fellow Member: 

“*Bigger and better than ever,’ 
that is the only way to describe the 
recent convention of the Ohio 
Sheet Metal Contractors’ Associa- 
tion at Columbus. The registra- 
tion of delegates and salesmen was 
the largest ever had and the meet- 
ings and entertainment were most 
instructive and enjoyable. It is un- 
fortunate that all the people inter- 
ested in sheet metal and salesman- 





ship did not hear the speakers at 
this year’s program. 

“The Auxiliary entertainment on 
Thursday night was most success- 
ful, due to the work of your enter- 
tainment committee and the .sup- 
port of the Auxuliary members. 
We must have your full support to 
carry on these activities to benefit 
the Ohio Sheet Metal Contractors’ 
Association and we feel sure you 
will return the enclosed notice of 
your 1927 dues immediately in or- 
der that we may include your name 
on our new membership roster 
which we are now _ compiling. 
Please write in your home address 
as well as your business address. 

“Any activity is a success only to 
the extent of the effort back of it. 
We know you will do your part. 
San Antonio Sheet Metal 
Local Elects Officers 
for New Year 

At a recent meeting of the San 
Antonio Sheet Metal Contractors’ 
Association the following officers 
were elected: Joe Dean, president ; 
H. Boyd, vice president; J. O. 
Walsh, secretary-treasurer. 
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With the advent of spring has 
come thoughts of baseball, fishing 
and ideas about new cars. Down in 
St. Louis the other day an automo 
bile salesman had been trying to sell 
Jules Gerock a new sports roadster, 
but Jules hesitated. Finally in or- 
der to show how easy the car was to 
operate, the salesman climbed into 
driver’s seat and turning to look at 
Jules, said: “And now I'll throw 
in the clutch.” 

“I'll take her, then,” cried Jules. 
“I knew that if I held off long 
enough you would have to throw 
something in to boot, by gosh.” 

If you want to ride in the car, go 
to St. Louis in time to join the dele- 
gation from that city to the National 
convention of sheet metal contrac- 
tors at Dallas. 

* * * 


William F. Wahler, 3715 Elston 
Avenue, Chicago, got the surprise 
of his life the other day. 

He was engaging a new stenogra- 
pher, and he bit off his words and 
hurled them at her in a way to 
frighten an ordinary girl out of her 
wits. 

“Chew gum?” he asked. 

“No, sir.” 

“Talk slang?” 

“No, sir.” 

“Make goo-goo eyes at the fel- 
lows when you're not busy?” 

“‘No, sir.” 

“Know how to spell ‘cat’ and 
‘dog’ correctly ?” 

“Yes, sir.” 

“Chin through the telephone half 
a dozen times a day?” 

“No, sir.” 

“Usually tell the office force how 
much the firm owes and all the rest 
of its private business you learn?” 

“No, sir.” 

He was thinking of something to 
ask her when she took a hand in 
the matter and put.a few queries. 

“Smoke cheap cigars when you're 
dictating ?”’ she asked. 





undow Notes,and Skeiche 


“The ex<ence of humor ts sensibility: warm, tender fellow- 
feeling with all forms of existence.”—Cariyle. 
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“Why—er—no,” he gasped in as- 
tonishment. 

Take it out of the stenographer s 
hide when you’ve had a scrap with 
a customer and got the worst of it 7” 

“Cer-tainly not!” 

“Slam things around and swear 
when business is bad ?” 

“N-never !” 

“Lay for your employes with a 
club when they get caught in a block 
some morning ?” 

“No, indeed!” 

“Think you know enough about 
grammar and punctuation to appre 
ciate a good stenographer when you 
get one?” 

“I—I think so.” 

“Want me to go to work, or is 
your time worth so little that 

“You bet!” Bill broke in enthusi- 
astically. “Kindly hang up your 
things and let’s get at these letters.” 

K * * 

My friends in the warm air heat- 
ing and sheet metal business have 
found themselves in some very 
humorous situations, perhaps some 
tragic ones too, but no one of them 
has been in more of a tragedy than 
that in which Mike Reif, of the 
John Reif Sheet Metal Works, 2049 
Belmont Avenue, Chicago, found 
himself the other day. Here’s the 
situation : 

Mike Reif—*No—no! I simply 
couldn't walk a step in shoes that 
pinch like that.” 

Shoe Clerk—“I’m sorry, Sir, but 
I’ve shown you all our stock now. 
These shoes are the ones you were 
wearing when you came in.” 

ok » * 
“Stop, Look, Listen?” 

Harry Stanyer, down in Texas, 
has a certain genius for painting 
signs. Recently the thought came 
to him that the “Stop, look, listen” 
signs at railroad crossings do not 
mean anything. For some reason, 
they fail to register upon the men- 
tality of motorists. They must be 
based upon wrong psychology, else 


H5 


their appeal would not be so im 
effective, and so he suggested that 
the railroads employ such a warn 
ing sign as the following 

“Come Ahead! You're not im 
portant ! Don't Stop! Nobody will 
miss you! Try our engines! They 
are eftective! ‘Take a chance! You 
can die but once! 

So on your way to the conven 
tion this month, if you drive, stop 
and examine all railroad crossing 
signs. This will insure vour safe 
arrival. 

Mrs. Junia B. Roberts, Roberts 
Sheet Metal Works, Gary, Indiana 
“Are you quite sure these seeds will 
grow into big, strong trees °”’ 

Merchant: “Madam, | will guar 
antee them.” 

Mrs. Roberts: “Well, in. that 
case, I'll take a hammock as well.” 
Stands By the Meat Dealer 
“How is it that you always man 
age to have such delicious meat?” 
enquired Mrs. Dave Farquhar of an 
older married friend shortly after 

becoming a bride. 

“It is very simple,” said the older 
woman, “I first select a good hon- 
est meat dealer and then I. stand 
by him.” 

“You mean that you give him all 
your trade?” 

“No. I mean that I stand by him 
while he is cutting the meat.” 


“Everything | say goes,” said 
lack Stowell, Aurora, Illinois 

“Well, I wish the next time you 
are in Peoria you would come into 
my garage and talk to my car,” said 
Roy C. Walker of the Meyer Fur- 
nace Company, Peoria, Illinois 

I had a most pleasant visit with 
Max Carsen, manager of the Chi- 
cago branch of the Unishear Com- 
pany, Inc., who came in to my office 
on Thursday of this week. Mr. 
Carsen told me that he had had a 
letter from Italy a short time ago 
in which the writer had mentioned 
seeing his picture in the February 
26th issue of AMERICAN ARTISAN 
[ enjoved Mr. Carsen’s visit very 
much indeed. 


























Cleveland Warm Air Meeting 
to Be Largest Ever 


ND now we’re all set for the big National Warm 

Air Heating & Ventilating Association’s sales con- 
ference and meeting in the Cleveland Hotel, Cleveland, 
Ohio, April 13 and 14. 

Every warm air furnace installer who can possibly do 
so should be in attendance at this meeting. It is going 
to be one of the largest gatherings of warm air heating 
men that has ever been brought together under one roof. 
It will be a mighty lucky thing if the roof is still on 
after the meeting is all over. 

The amount of good in the way of knowledge and 
better understanding that the warm air heating men are 
going to carry away from this meeting is too vast for 
conception. You'll have to go there and see and hear 
for yourself. 

No warm air furnace installer who has the interests 
of his business at heart can afford to miss this Cleveland 
meeting. Nothing like it has ever happened before. It 
is going to be a history making event, and you will want 
to be there. 

3elieve me, when “Buck” Taylor gets up and starts 
asking the manufacturers what they're going to do about 
it, I want to be among those present. So will you. 
There’s going to be some fun! 


Reversing the Accepted Policy 
of Employers of Labor 
RCHER WALL DOUGLAS, writing in the April 
Business Bulletin of LaSalle Extension University, 
says: “A significant development in business has been 
the gradual decline in the level of commodity prices dur- 
ing the past year or year and a half. 

“Falling prices have meant less profit to producers, 
except in cases where the lower prices have been offset 
by reductions in operating costs, either by increased 
efficiency of labor itself or by greater employment of 
labor-saving devices; or in cases where it has been pos- 
sible to maintain profits by increased sales volume of 
business consummated. 

“The once-prevalent method of cutting wages and sal- 
aries to offset falling profits is today widely looked upon 
as short-sighted and uneconomical. Certainly this is 
short-sighted when viewed from the welfare of business 
as a whole, for it decreases the buying power of the 
many, with consequent falling off in the consumption of 
numerous commodities. Where the general wage level 
is maintained, the purchasing power of wage earners is 
increased by declines in the costs of the goods they 


use.” 
It is not necessary to tell a sheet metal contractor that 
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the labor in his business is by far the largest item that 
If it is uneconomical for the 


he has to contend with. 
contractor to cut wages—assuming that he could cut 
them at will—how then is he to maintain profits with 
declining prices? The only avenue left for him to do 
this is to increase the efficiency of the men who are 
working for him so that their rate of production will be 
greater than it was before over an equal period of pro- 
ducing time. 


And how can this increased efficiency on the part of 
the workmen be brought about? One of the most effec- 
tive ways of doing that is to replace old machines with 
the newer and more scientific ones. 

Sheet metal contractors as a group are apt to fall into 
the way of using machinery and tools long after they 
have become obsolete. They are apt to overlook the 
fact that the cost of the new and improved types of 
machinery and tools is quickly absorbed in the saving 
which they make possible by increasing the rate of per 
man per hour production. It stands to reason that a 
machine that will reduce the unit of time, be that large 
or small, required for any operation in the chain of pro- 
duction or assembly is going to reduce the operating ex- 
pense, without effecting the wages expense in the least. 
The result is that more money is left for profit, while 
at the same time maintaining the buying power of the 
worker on an even keel—an objective most heartily to 
be worked for. 

In the past employers have made the mistake of prun- 
ing wages at the first sign of slowing down in industry. 
They seemed to be totally oblivious to the fact that by 
cutting or discontinuing the wages of their workers they 
were reducing the buying power of the very people who 
made up the largest consumers of their own products; 
in short, employers failed to realize that their own work- 
ers (that is, all workers) represent a market of such 
magnitude for the products of manufacture as to be able 
to have a still further depressing effect upon buying 
when the wages of these workers are either reduced 
or entirely discontinued, with the result that a bad 
situation was aggravated. 

Because of enlightenment on the part of the employ- 
ers of labor today, that condition is rapidly passing. The 
reduction of wages is coming to be a recourse of last 
resort rather than of first, and employers are now rely- 
ing on increased efficiency on the part of their whole or- 
ganization to maintain an even rate of profit on a de- 
clining price situation. 

Regardless of whether there are declining prices or 
not, every sheet metal and warm air heating contractor 
should keep close enough to his business to know when 
new developments occur, so that he can discard obsolete 
tools, machines and methods and thus keep his equip- 
ment up-to-date. 
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J. E. Wampler Finds Window Display 


a Furnace Business Getter 


Utilizes All Devices Such as Flood Lights 
and Contrasting Colors and Finds It Pays 


ARM air furnace installers are 

becoming better business men. 
Most of them have come to the con- 
clusion that they can arrest the busi- 
ness that has passed their doors in 
years gone past by making their 
business establishments more at- 
tractive. 

The window display, they have 
found, is unquestionably the most 
important of these factors in the 
new policy, and they are paying a 
great deal more attention to: this 
phase of their businesses than they 
ever have before. 


| 








As an example of what can be 
done, let us point to J. E. Wampler, 
of Irwin, Pennsylvania, who is one 
of the foremost of these furnace in 
stallers who has seen the light on 
the new economic policy and is 
making his windows work for him 
as they never have before. Need 
less to say that he is reaping the re 
ward that is due him for his pro- 
gressiveness. 

The accompanying illustration 
shows a window display that Mr. 
Wampler recently staged. The fur- 
nace, as shown, is just inside the 





| 


Se 
. . . “ 
—— 
’ ome 
nN Se ee ee 





. 





large plate glass window of the 
Wampler establishment. How did 
he do it? 

Well, first imagine the setting 
which surrounds this furnace. The 
background and ceiling are in ivory 
color. The floor is tile in a blue 
shade and so made as to reflect as 
much light as possible. 

Then the furnace itself. The cas 
ing and the warm air pipes leading 
from it are painted a light bronze 
color. The return air ducts and 
shoes are painted a silver color. The 


furnace front is in a blue shade with 


‘ x 
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Window Display Made by J. E. Wampler, Irwin, Pennsylvania, and Which Attracted Much Attention and Business to 
the Store. The Furnace and Warm Air Ducts are Painted Bronze, While the Cold Air Ducts Have Silver Paint on Them. 
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a red light inside. 

The name plate 1S placed across 
the top of the window and is in 
black letters with a blue background. 
Che outside of the window is kept 
washed and thoroughly clean at all 
times, and the contrasting colors at- 
tract attention during the day time. 

\t night the effect is even better. 
flood 
bright 


There are several lights, 


equipped with reflectors, 
which are turned onto the furnace 
each night and which produce a 
gorgeous effect. No one passing any- 
where near the front of the build- 
ing could get by it without being at- 
tracted to it by these flood lights. 
Mr. Wampler is a man well past 
the three score and ten age. He has 


been a subscriber to AMERICAN 


ARTISAN for a good many years 
and was made a Lennox furnace 
dealer through an advertisement ap- 
pearing in AMERICAN ARTISAN 
some twenty-nine years ago. He 
finds that it pays to clean up his 


shop and put his windows to work. 


Mr. Wampler, himself, has some 
pertinent remarks to make about 
the display. Here’s what he says: 


“I have used this ‘display’ for 


about one year. It attracts a great 
deal of attention; in fact, it is the 
best advertisement | have ever used. 
| have had inquiries from people 
that live quite a distance from town, 
stating they had noticed my window 
display and asked for information 
about warm air heating and prices. 
“I have been installing warm air 
furnaces for thirty-seven 
At that time the 
furnace industry was in its infancy. 


over 
years. farm air 
There were at least five hot water 
furnaces installed then to one warm 
air furnace. There was a reason 
for this; namely, the warm air fur- 
naces were not properly installed 
and did not work satisfactorily. To 
illustrate, when a warm air furnace 
was installed in a six-room house 
with about 12,00 cubic feet to heat, 
they would use a furnace with a 
heating capacity of 10,000 cubic 
feet, three lines of 9-inch warm air 
pipes to the first floor and three 
lines of 8-inch warm air pipe to the 
second floor wall stacks. The wall 
stacks used were usually 3x9 inches. 


AMERICAN ARTISAN 
When a cold air pipe was used, it 
would be either 10 or 12 inches in 
cliameter. 

“There has been quite a change in 
the heating industry during the last 
territory 


thirty-five years in the 


where | sell. There are now at 
least fifteen warm air furnaces to 


one hot water plant. The reason 





J. E. Wampler, Irwin, Pennsylvania, 
Furnace Installer. 


for this is the majority of warm air 
furnace installers have learned how 
a warm air furnace should be in- 
stalled to give results. With a hot 
water system you get heat, but that 
With a warm air 
furnace you get heat, ventilation and 


is all you get. 


moist air. 
“T think there is a bright future 
for the warm air heating industry, 


especially if the plants are installed 
according to the Standard Code. 


“P. S.—It may be of interest to 
you to know that it was through 
AMERICAN 


Furnace 


an advertisement in 
ARTISAN of the Lennox 
Co. that I bought the first Torrid 
Zone furnace about 28 years ago. | 
have sold over 6,000 Torrid Zone 
furnaces.” 

Other warm air furnace install- 
ers having similar displays should 
send them to AMERICAN ARTISAN 
for publication. 

Small. kodak snapshots will an- 
swer if they are clear. 
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Statement of the Ownership, Manage- 
ment, Circulation, Etc., Required 
by the Act of Congress of 
August 24, 1912, 


\MERICAN ARTISAN AND HARDWARE 
Recorp, published weekly at Chicago, 
[inois, for April 1, 1927 

State of Illinois, County of Cook—ss 

Before me, a otary public in and for 
the state And county aforesaid, personally 
appeared Etta Cohn, who, having been 
duly sworn according to law, deposes and 
says that she is the business manager of 
the AMERICAN ARTISAN AND HARDWARE 
Recorp and that the following is, to the 
best of her knowledge and belief, a true 
statement of the ownership, management 
(and if a daily paper, the circulation), 
etc., of the aforesaid publication for the 
date shown in the above caption, re 
quired by the Act of August 24, 1912, 
embodied in section 411, Postal Laws and 
Regulations, printed on the reverse of 
this form, to wit: 

1. That the names and addresses of 
the publisher, editor, managing editor, 
and business managers are: 

Publisher — AMERICAN ARTISAN AND 
HARDWARE Recorp, INc., Chicago. 

Editor—George J. Duerr, Chicago. 

Business Manager Etta Cohn, Chi 
cago 

2. That the owner is: (If owned by 
a corporation, its name and address must 
be stated and also immediately there 
under the names and addresses of stock- 
holders owning or holding one per cent 
or more of total amount of stock. If 
not owned by a corporation, the names 
and addresses of the individual owners 
must be given. If owned by a firm, com 
pany, or other unincorporated concern, 
its name and address, as well as those of 
each individual member, must be given.) 

\MERICAN ARTISAN AND HARDWARE 
Recorp, Inc., Chicago. 

Charles W. Spofford, Evanston, Illi 
nois. 

Frank McElwain, Chicago 

Etta Cohn, Chicago. 

3. That the known bondholders, mort- 
gagees, and other security holders own 
ing or holding 1 per cent or more of 
total amount of bonds, mortgages, or 
other securities are: (If there are none, 
so state.) There are none. 

4. That the two paragraphs next 
above, giving the names of the owners, 
stockholders, and security holders, if any, 
contain not only the list of stockholders 
and security holders as they appear upon 
the books of, the company but also, in 
cases where the stockholder or security 
holder appears upon the books of the 
company as trustee or in any other 
fiduciary relation, the name of the per- 
son or corporation for whom such trus- 
tee is acting, is given: also that the said 
two paragraphs contain statements em- 
bracing afhant’s full knowledge and be- 
lief as to the circumstances and condi- 
tions under which stockholders and se- 
curity holders who do not appear upon 
the books of the company as trustees, 
hold stock and securities in a capacity 
other than that of a bona fide owner; 
and this affiant has no reason to believe 
that any other person, association, or cor- 
poration has any interest direct or indi- 
rect in said stock, bonds, or other secur- 
ities than as so stated by her. 

Etta Coun, 
Business Manager. 

Sworn to and subscribed before me 
this 4th day of April, 1927. 

( Seal.) B. J. Kriz. 

(My commission expires April 5, 


1928.) 
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Two 6-Inch Cold Air Additions to Klentzer 
Job Only Makeshift Solution 


Real Corrective Should Be Found 
in Addition of More Warm Air 


EGARDING the Klentzer & 

Klentzer problem, | wish to 
say that I have followed the re- 
sponses to it that have appeared in 
each issue of AMERICAN ARTISAN 
with a great deal of interest. I was 
also much interested in the solution 
to the problem which appeared in 
the February 26th issue, as well as 
the comments by Klentzer & Klent- 
zer and by the editor. 

I have been a constant subscriber 
to AMERICAN ARTISAN for 16 years 
or more and appreciate the broad- 
minded policy of its conduct. In 
case you have forgotten the fact, I 
shall call your attention to the fact 
that 1 am the one who some years 
ago declared the motive head of the 
warm air heating system to be the 
difference in the weight of the two 
currents of air; the cold air, being 
the heavier, was the real motive 
head. 

This assertion created nation- 
wide comment and criticism, but in 
the end it was established as a fact 
and many furnace installers profited 
by it. 

My heart is in the sheet metal 
and warm air furnace game and so 
is yours, Mr. Editor, and | want to 
see the Klentzer & Klentzer prob- 
lem given a thorough, accurate and 
practical solution; so do you, since 
both of us are sincerely interested 
in the development of the industry. 

In the March 26th’ issue there 
appears the supposed solution, 
which is far from being a correct 
remedy for this installation. It was 
a trick of our trade which is a 
“clincher” as an argument for cold 
air being the motive head for the 
warm air heating plant. 

Now let us get to the bottom of 
the problem. In your synopsis of 
February 19th you stated that the 
temperature on the first and second 
floors could not be raised above 60 





By J. D. Grace, Jefferson City, Mo. 


degrees, while that in the basement 
was up to 90 degrees. There is, as 
I see it, only one logical explanation 
of this and that is that the inte.ise 
basement heat balanced the return 
and flow currents of air, thus stop- 
ping or nearly stopping the circu- 
lation. 

The 6-inch cold airs from the out- 
side lowered the temperature and 
increased the weight of one side of 
the air, which in turn established 
circulation, but did not correct the 
inherent wrongs of the installation, 
which is more important. 

In your editorial of March 26th 
you state that it was gratifying to 
note that most of the installers who 
sent in solutions had diagnosed the 
trouble correctly and had made pro- 


Front room, 16x16’... 


. Ist fl., 14-in. 
Dining room, 14x16’. . Ist fl., 12-in. 


danger of fire from the overheated 
equipment. 

Mr. Klentzer states that there 
was no data on the correct installa- 
tion of furnaces 15 years ago that 
was reliable. I want to differ with 
him on this point, for most of the 
manufacturers had engineering de- 
partments and furnished rule of 
thumb data in manual form for the 
guidance of the installers. 

In substantiation of this fact, I 
want to quote a rule of thumb table 
which was given me some 15 years 
ago by one furnace manufacturer. 

The table is as follows and is ap- 
plied to the Klentzer & Klentzer 
problem, allowing for 9-foot ceil- 
ings and common residence con- 
struction : 


pipe ; 2nd fl., 12-in. pipe; 54x14” riser 
pipe ; 2nd fl., 10-in. pipe ; 


3x14” riser 


Kitchen, 12x16’...... Ist fl., 12-in. pipe; 2nd fl., 10-in. pipe; 3x14” riser 
Bedroom, 12x16’..... Ist fl., 12-in. pipe; 2nd fl., 10-in. pipe; 3x14” riser 
Bath room, 8x12’..... Ist fl., 8-in. pipe; 2nd fl., 8-in. pipe; 3x10” riser 
Bedroom, 11x12’..... Ist fl., 9-in. pipe; 2nd fl., 8-in. pipe; 3x12” riser 
sedroom, 11x12’..... Ist fl., 9-in. pipe; 2nd fl., 8-in. pipe; 3x12” riser 


vision for additional cold air. Now, 
there were 902 inches returned and 
only 756 inches taken off the fur- 
nace. Therefore, the solution given 
cannot from the standpoint of com- 
mon sense reason and science be 
correct. 

It is my contention that there is 
a greater need for more heating 
area than for additional cold air. | 
do not think that this problem 
should be dropped at this stage, for 
it is apt to be misleading to those 
who are struggling for a correct 
solution on the subject. 

The installation of the two 6- 
inch cold air returns established cir- 
culation through a freak, which will 
do in an emergency when there is 
no logical alternative, but it did not 
rectify the greatly overheated air 
flowing from the system, nor the 


This table is used for average ex- 
posures and heat losses; then, with 
the usual extras for extra heat 
losses, this table will check to exceed 
Standard Code requirements. 

I am glad to learn that Klentzer 
& Klentzer have arrived at a solu- 
tion to the problem, even though it 
is an emergency corrective and not 
a cure for all of the ailments of the 
system. 

| have always had a warm feeling 
for AMERICAN ARTISAN and _ its 
method of helping installers, and 
have written this article in the same 
sentiment. 

x x 

Kditor’s note——In working out 
the Standard Code, those men re- 
sponsible for its coming into being 
did not intend the Code to be a 
cure-all for the warm air heating 
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industry. They knew that many 
warm air furnace installers were 
using methods which embodied 
many of the precepts of the Code 
and which gave the users results in 
identical with 


Standard 


many cases almost 
those produced by the 
Furnace Code. 

But the rule-of-thumb methods 
were all based guesswork. 
Even Mr. Grace admits that in his 


upon 


statement: “This table is used for 
average exposures.” And immedi- 
ately the question arises, what was 
the average exposure and heat loss ? 
Therein, it seems to me, lies the 
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weakness of the rule-of-thumb 
method. It was nothing definite ; 
therefore, I think Klentzer & Klent- 
zer were entirely correct in saying 
that 15 years ago there was no defi- 
nite data by which to base their 
calculations. 

Mr. Grace has rightly stressed 
the need for a thorough solution of 
this problem, but I think that Mr. 
Sorensen’s analysis in last week’s 
issue will go a long way toward 
helping the installers to understand 
why this job began to work after 
the installation of the two 6-inch 
cold airs. 


Indiana Sheet Metal and Furnace 
Men Perfect Annual Meeting Plans 


Convention to Be Held at Severin 
Hotel, Indianapolis, May 4, 5 and 6 


MBRYO plans for the Indiana 

Tri-convention of sheet metal 
and warm air furnace men May 4, 
5 and 6, 1927, are rapidly assum- 
ing definite and concrete form, ac- 
cording to Paul R. Jordan, Indi- 
anapolis, of the General Convention 
Committee. 

“The convention committee of 
the Tri-convention of the Indiana 
Warm Air Heating & Ventilating 
Association, the Furmets and the 
Sheet Metal Contractors’ Associa- 
tion of Indiana, who are planning 
for the convention to be held at the 
Severin Hotel on May 4th, 5th and 
6th,” said Mr. Jordan, “met re- 
cently at the Severin Hotel to per- 
fect details of the organization.” 

O. Voorhees, general chairman, 
called the meeting to order and re- 
ported that the Sheet Metal Con- 
tractors’ Association of Indiana has 
heartily endorsed the Tri-Conven- 
tion plans with the change of dates 
made necessary by conflicts in the 
former dating. 

He reported additions to the con- 
vention committees nominated by 
the Sheet Metal Contractors’ Asso- 
ciation and accepted by the other 
organizations. With these additions 
a complete list of the committees is 
as follows: 


General Committee 
©. Voorhees, Indianapolis; Paul 
R. Jordan, Indianapolis; Frank E. 
Anderson, Terre Haute; Harry 
Neal, Indianapolis. 
Program Committee 
G. A. Voorhees, Indianapolis ; 
Harry Neal, Indianapolis; Elmer 
Livezey, Newcastle; Jos. Gardner, 
Indianapolis; Jos. Mattingly, Indi- 
anapolis. 
Entertainment Committee 
H. A. Beaman, Zionsville ; Harry 
R. Jones, Indianapolis; Wm. 
Strassner, Anderson. 
Finance Committee 
Beaman, Zionsville; Jos. 
Indianapolis; L. W. 
John Henley, 


H. A. 
Mattingly, 
Seach, Richmond; 
Indianapolis. 

Publicity Committee 

Paul R. Jordan, Indianapolis; H. 
S. Giffin, Lima, Ohio; Jos. Gard- 
ner, Indianapolis; F. W. Wilken- 
ing, Indianapolis. 

Hotels and Exhibits Committee 

H. A. Beaman, Zionsville ; Harry 
R. Jones, Indianapolis ; Chas. Gatz, 
Gary. 

Registration Committee 

F. E. Anderson, Terre Haute; 
Harry R. Jones, Indianapolis ; Wm. 
Strassner, Anderson. 


The general discussion entered 
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into by the various committeemen 
present, which included the chair- 
man of each committee, brought out 
the fact that each committee has 
plans for activities rather more ex- 
tensive than ever attempted before. 
This fact, in conjunction with the 
further fact that every sheet metal 
contractor, furnace dealer, roofer, 
jobber and manufacturer getting 
into Indiana is to be personally in- 
vited to attend this joint session, in- 
dicates that the Tri-Convention will 
assume proportions beyond any pre- 
vious convention. 

The general plans of the various 
committees are rapidly assuming 
definite form through the working 
out of the details. Chairman Voor- 
hees of the general committee will 
call another meeting shortly to re- 
ceive committee reports. 

President Langenberg 
Urges Attendance at 
Cleveland Sales Conference 


The program for the Sales Con- 
ference which the National Warm 
Air Heating & Ventilating Associ- 
ation is to conduct Wednesday 
afternoon, April 13th, the opening 
day of our annual meeting, has 
every promise of becoming one of 
the outstanding events of this or- 
ganization work. 

After thirteen years of 
trated effort, this industry stands in 
the most advantageous position in 
that the organization that represents 
the industry has, through a consci- 
entious application to the plan of its 
endeavor, accomplished a great deal. 
While the story is not as yet com- 
plete, it is high time that we. take 
advantage of our activities to date 
and make the most of them. 

The best - possible opportunity 
now presents itself through a con- 
ference of our salesmen in which 


concen- 


we, aS manufacturers, can present 
to our salesmen the concrete evi- 
dence of our work and see that 
this new material is broadcasted 
throughout the land in every pos- 
sible way. 

Our salesmen are our direct con- 
tact with the trade and the public 
and as we have invested consider- 
able in our research and _ publicity 
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work, it is simply a matter of good 
business that we make a strenuous 
effort to “cash in” on our invest- 
ment. 

The recommendation was made 
at the December meeting that this 
Sales Conference be conducted and 
the officers have been working dili- 
gently on the program since that 
time. 

It is none too early to make your 
plans so as to have as many of your 
salesmen attend this meeting as can 
possibly be spared from their work. 
The Sales Conference on Wednes- 
day, Research Summary on Thurs- 
day, should be extremely valuable 
to every salesman in your organi- 
zation. 

The idea of having such a con- 
ference is an innovation in industry 
and will be the means of reaching a 
group of men vitally interested in 
our business, and it gives us an op- 
portunity of presenting our story 
first hand to a group who can do 
more good for us than any other 
group connected with our individ- 
ual ‘plant. 

I am taking this opportunity of 
asking every member of the associ- 
ation to help make this Sales Con- 
ference a success from every pos- 
sible viewpoint, and knowing the 
loyalty which each member gives to 
this association, I feel confident 
that this new Sales Conference and 
unique suggestion will meet with 
the same success that we have made 
in everything we have undertaken. 


Wise Furnace Co., 
Akron, Ohio, Out 
with New Furnace 

The Wise Furnace Company, Ak- 
ron, Ohio, have announced the new 
Wise practical steel furnace. Ac- 
cording to a 6-page circular that the 
company has recently issued, this 
new steel furnace is equipped with 





The Soot Box 
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a cast iron soot box, located at the 
bottom of the Crescent radiator and 
provides a receptacle for the accum- 
ulation of soot so that it will not 
have a deteriorating effect upon the 
bottom of the radiator. This new 





Cross-Section of Furnace 


improvement, according to the 
company, eliminates the weakest 
point of the steel furnace. 

The combustion chamber of the 
steel furnace is made of boiler 
plate, riveted under pressure and 
welded. 

Another feature of the furnace 
is the new cellular firepot. This is 
made of heavy cast iron and cast 


in one piece with a series of air 





View of Furnace Interior 


cells cast in the walls of the pot and 
extending from the bottom to and 
out through the top. Superheated 
air passes through these cells be- 
fore entering into and above the 
fuel. 

The furnace has many other ex- 
cellent features worthy of every 
furnace dealer’s consideration and 
which are fully illustrated on the 
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6-page circular that is being mailed. 
Write for this new circular and 
learn of the latest developments in 
the warm air heating industry. 


Lennox Furnace Co., 
Syracuse, N. Y., 
Incorporated 

The Lennox Furnace Company, 
Inc., Syracuse, New York, recently 
incorporated, B. C. Taylor assistant 
treasurer, has been formed to take 
over the Eastern business of the 
company at Marshalltown, Lowa, 

The Equator Furnace Company 
has also been incorporated in New 
York to handle a cheaper line of 
furnaces. Control of ‘these two 
companies is largely in the hands of 
stockholders of the Marshalltown 
company. 

Foss Heating & Sheet 
Metal Co., Pasadena, Cal., 
Moves to New Factory 

The Foss Heating & Sheet Metal 
Company, Pasadena, California, 
have completed the work of mov- 
ing into their new factory, which 
is located at 21 South Chester Ave- 
nue, between Colorado and Green 
Streets. 

Circular No. 15 University of 
Illinois Engineering Experiment 
Station to Be Given Out at 
Cleveland 

Professor A. C. Willard of the 
University of Illinois is expecting to 
have advance copies of a new circu- 
lar of the Engineering Experiment 
Station ready for distribution at the 
Cleveland meeting of the National 
Warm Air Heating and Ventilating 
Association. 

This circular is No. 15 and is en- 
titled “The Warm Air Heating Re- 
search Residence in Zero Weather.”’ 
It concerns itself at some length 
with the performance of the heating 
plant and the residence during the 
sub-zero weather of January this 
year. 

“The data presented in the circu- 
lar,” said Professor Willard, “will 
prove most interesting and valuable 
to manufacturers, installers and 
operators of warm air heating 


systems.” 
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Furnace and Sheet Metal Men Inhabit 
Chicago Own Your Home Show 


Furnaces and Sheet Metal Products 


Form Important 


NE of the most 

events, from the standpoint of 
the sheet metal and warm air heat- 
ing industry, occurring in Chicago 
this week is the “Own Your Own 
Home Show” being held in the Col- 
iseum, Sixteenth Street and Wabash 


important 


Avenue. 

Not least among the exhibitors 
present were those of the sheet 
metal and warm air heating fra- 
ternity. 

Cribben & Sexton Company were 
exhibiting their stoves and furnaces 
and were featuring their new In-A- 
Drawer broiler. D. E. Magee and 
Frank Hatton were on deck during 
Wednesday afternoon. 

M. J. 
destinies of 
Company in an_ attractive 
showing Torrid Zone furnaces and 
other Lennox products. Mike was 
assisted in answering the questions 
of many callers by Charles M. Sig- 
mon, of the G. & S. Stove & Fur- 
nace Company, 4223 West North 
Avenue, Chicago. 

The Fox Furnace Company were 
present with a very attractive booth 
There 


Hinch presided over the 
the Lennox Furnace 
booth 


showing Sunbeam furnaces. 
were twelve salesmen present, with 
Mr. Searle in charge of the booth. 

David Lupton’s Sons Company 
were represented at the show by 
their Chicago office. Metal windows 
were displayed and the merits of 
these were brought to the attention 
of the visitors R. A. Sanburn, Chi- 
cago manager, R. S. Adam and Mr. 
Snook. 

I’. N. Stevens, Chicago represen- 
tative of the W. E. Lamneck Com- 
pany, was on hand in a conspicuous 

showing the lLamneck 
Mr. Stevens was kept busy 


location 
dryer. 
answering inquiries of visitors at- 
tracted by the display. 

The Robinson Furnace Company 
were present with their Gem fur- 
nace very attractively arranged to 
bring warm air heating to the atten- 


Part of Show 


tion of the home owners visiting the 
show. R. J. Bedeau, in charge of 
the Robinson engineering depart- 
ment, and D. Powers were taking 
care of the visitors. 

H. F. Gage had charge of the 
Minneapolis Heat Regulator Com- 
pany booth. There were on display 
in this booth three types of damper 
regulators made by that company so 
arranged as to permit the visitor 
easily to inspect their operation. 
American Zinc Institute 
to Meet in St. Louis 
April 18 to 19 

The Ninth Annual Meeting o 
the American Zinc Institute, Incor 
porated, will be held at the Hote 
Statler, St. Louis, April 18 and 19 
A. P. Cobb, President, presiding. 


£ 


An innovation this year will be 
the conducting of the two-days’ 
meeting largely under the guidance 
of Chairman of the Standing and 
Special Committees of the Institute, 
as follows: 

Statistics and Economics, William 
A. Ogg, Chairman; Adjustment 
Committee, Percy B. Butler; Fi- 
nance Committee, Howard I. 
Young, Chairman; Welfare and 
Safety Work, Richard V. Ageton; 
Development of Industry, George 
C. Stone, Chairman; Galvanizing, 
F. C. Wallower, Chairman; Pub- 
licity, C. F. Beatty, Chairman. 

The members in attendance will 
be welcomed to St. Louis by Harold 
M. Bixby, President of the Cham- 
ber of Commerce of that city at the 
outset. 

The toastmaster at the annual 
dinner to be held on the evening of 
April 18 will be Percy B. Butler, 
of Joplin, and the speaker of the 
evening will be Dr. John L. Davis, 
of New York. 

On the morning of the 19th eight 
directors will be elected to fill oc- 
curring vacancies, and between the 
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morning and afternoon sessions on 
the same day a meeting of the Board 
of Directors will be held for the 
election of officers, etc. 

‘Arrangements have also been 
completed for unusual attention on 
the part of the hotel management, 
and the largest attendance in the 
history of the American Zinc Insti- 
tute is expected. 

Applications for reservations 
should be addressed to R. M. Roose- 
velt, Chairman, Arrangements Com- 
mittee, Hillsboro, Illinois. 

The St. Louis Chamber of Com- 
merce has designated Wednesday, 
April 20, as American Zinc Institute 
Day, to be marked by a luncheon to 
industrial leaders in that city in a 
local hotel. 

Hart & Cooley Have 
New Pamphlet on 
Popular Size Registers 

The Hart & Cooley Manufactur- 
ing Company, New Britain, Con- 
necticut, have issued a very attrac- 
tive little pamphlet called the “Air 
Capacity Line!” This pamphlet 
contains some pertinent facts re- 
garding the free air capacity of reg- 
isters and its maximum attainment 
without sacrifice of rigidity. 

Statistics and prices of the more 
popular sizes of the latest Hart & 
Cooley registers are also contained 
in this little booklet, a copy of which 
as well as a copy of their regular 
catalog may be obtained by anyone 


requesting it. Send for it. 


International Heater 
Company Establishes 
Branch at Boston, Mass. 


The International Heater Com- 


pany, Utica, New York, have 
opened a branch office in room 35, 
27 State Street, Boston Massachu- 
setts. D. W. Boynton and J. W. 
Briggs are in charge of this office, 
according to S. H. Allston, assistant 
advertising manager. 

The Boston branch will be served 
from the stocks of furnaces and 
boilers carried at the company’s 
Nashua, New Hampshire, ware- 
houses. Deliveries will be made by 
motor truck from Nashua into the 
Boston territory. 











Keeping Hardware Customers Buying at 


Your Store 


Why It Pays to Keep Track of Hard- 
ware Purchases by Cash Customers 


EKRHAPS one of the most im- 

portant things for a hardware 
retailer to learn is that it doesn’t 
pay to take old customers too much 
for granted. Perhaps, back in the 
days when blind loyalty to one store 
so largely characterized retail buy- 
ing, one could take old established 
customers for granted. But condi- 
tions have changed. Folks shop 
around more than they used to. 
Competition is constantly bidding 
for the patronage of your customers 
and unless you keep a pretty close 
tab upon your trade you will find 
it drifting to other stores. 

You have got to keep just one 
step ahead of competition all the 
time if you would hold the patron- 
age of even your oldest established 
customers. 

In order to insure your business 
a healthy growth year after year it 
is essential that you keep your old 
customers buying as well as attract 
new customers to your store. 

Without question, the strongest 
and most valuable asset to any busi- 
ness is its “regular” and “old” cus- 
tomers—customers who are fre- 
quent visitors to the store, who 
come back again and again year in 
and year out, but no merchant can 
afford to leave this to chance. 

He would do well to have some 
systematic method of keeping a 
check upon his old customers and 
put forth some sort of an organ- 
ized effort to keep his old custo- 
mers buying. 

It has been found that the best 
means for keeping a systematic 
record of customers is to provide 
special cards upon which can be 
kept a complete record of each cus- 
tomer, providing one of these cards 
for each individual customer. Such 
a card is shown in the accompany- 
ing illustration. 

This card provides for a complete 
record of the customer together 





with a record of purchases. rom 
it the merchant can keep a tab on 
the customer, noting whether or not 
the customer is visiting the store 
with his former regularity, or if he 
has stopped visiting the store en- 
tirely. 

Not only should a card be pro- 
vided for customers who have a 
charge account, but cash customers 
as well. A great many merchants, 
in providing similar records, only 


PURCHASES __ 
__PURCH 


DATE 


ways made out for their purchases, 
but this is not always true in the 
case of cash sales 

However, it is a simple matter to 
establish a rule that a sales slip 
should be made out for every sale, 
whether on cash or credit. By do 
ing so a record of the cash customer 
1s provided as well as for the credit 
customer. 

You will note that the lower part 
of this card on the front side ts 
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One Method of Keeping Track of Your Old Customers and Their Purchases in 
Your Store. 


keep a record of credit customers, 
leaving the cash customer out of his 
scheme for boosting sales. But 
very frequently some of the store’s 
best customers are cash customers 
and should by no means be left out. 

It is just as easy to keep a record 
of the cash customer as it is of the 
credit customer. Of course, entries 
upon these records are taken from 
the sales slips and in the case of 
credit customers a sales slip is al- 


ruled vertically, providing space for 
each day of' the month, and with 
cross rulings to accommodate each 
month of the year. 

Each day the sales slips should be 
gathered together and a check made 
upon each customer’s card who has 
made a purchase. at the store that 
day, entering the check in the col- 
umn corresponding with the date 
and month upon which the purchase 
is made. That is, if a purchase has 
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been made on December 10th, a 
check mark will be entered in the 
column headed “10” opposite the 
word “December.” 

In this manner the front of this 
card gives you a complete record of 
the customer’s visits to the store 
and by consulting these frequently 
you can determine with what degree 
of regularity the customer is visit- 
ing the store. 

(f the check marks grow fewer 
and farther between, it should im- 
niediately indicate that this account 
needs bolstering up. There is dan- 
ger that this customer is slipping. 
A little special effort may bring him 
back in line and save a customer 
for the store. 

A few personal letters to this cus- 
tomer, calling his attention to some 
particularly seasonable merchandise 
or some special offerings, without 
any comments upon his less fre- 
quent visits to the store, may be all 
that is needed. 

It has been found exceedingly 
effective in case of this kind to wait 
until the close of the month and 
then if records show that the letters 
have failed to revive the customer, 
there is mailed him a regular state- 
ment form filled out in regular style 
excepting that instead of carrying a 
statement of his account a note is 
typed on the foot of the statement, 
something after this style, said one 
hardware man: 

My Dear Mr. Doe: 

[ had this statement already head- 
ed up in anticipation of your busi- 
ness for last month, bnt for some 
unknown reason we were not priv- 
ileged to charge anything to your 
account. 

This is a keen disappointment to 
us, for we count you among our 
most desirable customers. 

If this is due to some fault of 
ours we will greatly appreciate it if 
you will let us know what the trou- 
ble is. We are ever ready to cor- 
rect any misunderstandings or short- 
comings. 

We want you to know that we 
your patronage and 
continuation of 


appreciate 
greatly desire a 
same. 

Very truly yours, 
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Nine times out of ten a note of 
this character will get a response 
from the customer. Very frequently 
there is nothing wrong—the cus- 
tomer has simply slipped. If there 
has been some misunderstanding it 
usually brings the customer in with 
his grievance and we are able to iron 
out the difficulty. 

On other occasions I have taken 
a ledger sheet and filled in the name 
and address of the customer and 
typed my note on it and mailed it 
to the customer. It has proven 
equally as effective. 

Oftentimes a customer will just 
drift away from your store without 
any cause whatever and if you are 
watching your customer’s records 
closely you will note the minute he 
begins to drift and a note of this 
character brings him back. The fact 
that you have noticed that he hasn't 
been in your store flatters him and 
he feels that perhaps, after all, you 
DO appreciate his trade. If too 
long an interval elapses he may have 
established himself at another store 
and will hesitate to break his new 
connections, and he is lost to your 
store. 

In the case of cash customers, a 
personal letter somewhat similar to 
the one above, letting the customer 
know that you have missed them 
coming to your store will bring them 
back. 

I have found that it pays to keep 
a check on old customers. 

The back of this card provides 
for keeping a record of the mer- 
chandise purchased. With this rec- 
ord you are in position to more in- 
telligently cultivate the customer. 

I have found that you can very 
materially increase sales to old cus- 
tomers by bringing to their atten- 
tion certain lines of merchandise 
which your records show they have 
not been purchasing at your store. 

If all the folks who trade at your 
store purchased all the goods in your 
particular lines that they buy, you 
would have little to worry about. 

Those who are now trading in 
some measure at your store should 
know something at least about your 
merchandise, and it should cost less 
to sell them additional lines. 
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By the intelligent use of these 
records you can keep your custom- 
ers buying and boost the sales vol- 
ume very materially—From Phila- 
delphia Made Hardware. 








National Warm Air Heating and 
Ventilating Association, Hotel Cleve- 
land, Cleveland, Ohio, April 13 and 14, 
1927. Allen W. Williams, 168 East 
Long Street, Columbus, Ohio, Sec- 
retary. 

Southeastern Retail Hardware and 
Implement Association, composed of Ala- 
bama, Florida, Georgia and Tennessee, 
Convention and Exhibition, Jacksonville, 
April 19, 20, 21, 1927. Walter Harlan, 
Secretary, 701 Grand Theater Building, 
Atlanta, Georgia. 

Texas Sheet Metal Contractors’ Asso- 
ciation, Hotel Adolphus, Dallas, Texas, 
April 24 and 25. Harry Stanyer, Secre- 
tary-Treasurer, 2422 Alamo Street, 
Dallas. 

National Association of Sheet Metal 
Contractors, Adolphus Hotel, Dallas, 
Texas, April 26, 27, 28 and 29, d 
W Markle, Secretary, 850 West 
North Avenue, Pittsburgh, Pennsylvania. 

Arkansas Retail Hardware Associatior 
Convention, Little Rock, May, 1927. L 
P. Biggs, Secretary, Little Rock. 

Indiana Fur-mets annual convention, 
Hotel Severin, Indianapolis, May 4, 5 
and 6, 1927. Harry R. Jones, 308 Ken- 
more road, Indianapolis, Secretary. 

Indiana Heating and Ventilating Asso- 
ciation Convention, Hotel Severin, In- 
dianapolis, May 4, 5 and 6, 1927. Frank 
E. Anderson, Terre Haute, Indiana, 
Secretary. 

Indiana Sheet Metal Contractors’ Con- 
vention, Hotel Severin, Indianapolis, 
May 4, 5 and 6, 1927. William N. Strass- 
ner, Anderson, Indiana, secretary. 

Metal Branch meeting of the Nationa) 
Hardware Association, Hotel Cleveland, 
Cleveland, Ohio, May 5 and 6, 1927. 
F. O. Schoedinger, Columbus, Ohio, 
Chairman. 


Southern Hardware Jobbers’ Asso- 
ciation, Peabody Hotel, Memphis, 
Tennessee, May 10 to 13, 1927. John 
Donnan, Secretary, Richmond Virginia. 

Old Guard Southern Hardware 
Salesmen’s Association, Peabody Ho- 
tel, Memphis, Tennessee, May 11, 1927. 
R. P. Boyd, Secretary, R. F. D. No. 4. 
Box 19, Knoxville, Tennessee. 

Western Warm Air Furnace & Sup- 
ply Association, June 1 and 2, 1927, 
Peoria, Illinois. John H. Hussie, Sec- 
retary, 3624 La Fayette Avenue, 
Omaha, Nebraska. 

Mississippi Retail Hardware and Im- 
plement Association Convention and Ex- 
hibition, headquarters, White House, 
Biloxi, June 13, 14, 15, 1927. Buy Nason, 
Secretary, Columbus. 

National Retail Hardware Association 
Congress, Mackinac Island, Michigan, 
June, 1927. H. P. Sheets, Secretary- 
Treasurer, 130 East Washington Street 
[ndianapolis, Indiana. 

Missouri Sheet 


Metal:.. Contractors’ 
Association at Sedalia, Missouri, July 
12 and 13, 1927. Ben Kolbenschlag, 3618 
North Grand Street, St. Louis, Secre- 
tary. 

















y\ Wheeling 


CORRUGATING COMPANY 


Aone of Wheeling Hand-Dipped 
Conductor will enable you to 
judge why the trade, generally, accepts 
it as the most satisfactory and the most 
economical conductor made. 

Note that the metal base is com- 
_ pletely imbedded in a thick, impene- 
trable protective coating of 'pure zinc. 
Note also that the seams, edges and 
surfaces are thoroughly and uniformly 
covered—the result of hand-dipping 
after forming. 

Exposed to the air, the zinc first pro- 
tects itself by a natural surface oxidiza- 
tion. This ceases abruptly after closing 
the pores of the zinc and a lasting 
barrier to the elements is the result. 

Made of Ohio Metal,-hand-dipped 
in pure molten zinc, this conductor is 
stronger, more rigid and doubly dur- 
able. Let us send you a sample for 
close-up inspection. 
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HAND DIPPED CONDUCTOR 


Wheeling Corrugating Company, Wheeling, W. Va. 
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Beginning of New Quarter Shows Slight 
Easing Up of Steel Market 


Low Prices Predominate in Nonferrous 
Metals | Pig Iron Market Is Quiet 


HE colorless iron and_ steel 
markets of the past week are 
characteristic of the early days of 
The slight shrink- 
age in steel making bears out the 


a new quarter. 


seasonal trend of the past three 
years. 

Some March production records 
were made, as usual, at the expense 
of April specifications and the se- 
quel is a slight easing up. Steel 
corporation subsidiaries are down 
two points from their recent capac- 
ity rate, and for the entire industry 
a steel making rate of 90 to 91 per 
cent is apt. 

Pig Iron 

The pig iron market at Pitts- 
burgh is quiet, consumers and pro- 
ducers marking time. The former 
are taking iron in on contracts and 
the latter are not aggressive in seek- 
ing new inquiries, but are endeavor- 
ing to sidestep long time commit- 
ments, to see what effect the coal 
strike eventually will have on the 
market. 

From indications here basic iron 
has lost none of its recent strength, 
$19, valley, still beg quoted. One 
inquiry for 2,500 tons of basic is 
pending. While bessemer sales this 
week were arranged at $19.50, val- 
ley, involving up to 200 tons at a 
time, merchant and steel works fur- 
naces now quote $20, valley. The 
next sales are expected to be at that 
figure. 

Foundry iron still is selling at 
$18.50, base valley. No large ton- 
nage is pending to test the market, 
although producers claim that in 
view of the possil:le increase in cost 
of fuel they will not consider ex- 
tended deliveries at less than $19 or 
higher. 

No interest is noted in malleable. 
Occasional sales of low phosphorus 
iron are reported at $20, valley, al- 
though a quotation of $25 from an 
furnace is 


eastern Pennsylvania 


noted, the furnace having a $4.66 
freight rate here. 

Sales of northern pig iron are 
tapering off at Chicago, although 
several heavy tonnages were placed 
during the week and producers re- 
port a fairly active spot market. 

It is estimated that slightly more 
than 80 per cent of second quarter 
business has been closed. A melter 
in Chicago has closed for 5,000 tons. 
Inquiry now is estimated to be about 
25 per cent of that during the active 
buying period, but one of the sig- 
nificant features of the market is 
the lack of open inquiry and the 
quiet buying. 

With only five merchant stacks 
in the district active, present orders 
surpass production. It is probable 
a second Iroquois furnace will be 
blown in this month. Less resist- 
ance to the price of $20, Chicago 
furnace, for No. 2 foundry and mal- 
leable is encountered from buyers. 

At Birmingham large melters of 
iron have been in the market, but 
have not covered full requirements 
for second quarter. All cast iron 
pressure pipe shops are active and 
some of the soil pipe shops are busy. 

Pig iron still is quotable at -$18 
base, Birmingham, with an _ addi- 
tional $1 for immediate delivery of 
Eleven blast furnaces in 

are making foundry 


small lots. 
this district 
iron, eleven are on basic and one is 
on ferromanganese. 

Copper 

The price of copper is holding 
well at 13.12% cents, Connecticut, 
despite a dull market. Mills appear 
to be well covered on their April 
needs, especially the brass mills, but 
it is believed little buying has been 
done for May. 

As new buying of wire has been 
light, it is thought there may be 
activity in the copper market soon 
by this branch of the industry, with 
some negotiations pending for sev- 


eral transmission lines at the mo- 
ment. 
Zinc 

Prime western zinc has been a 
little easy, but some additional cur-: 
tailment in production has_ been 
effected lately so that supplies and 
demand may be a little better bal- 
anced from now on. 
Lead 

Buying of lead has been light, but 
such buying as has-been done has 
been mostly for early shipment. 
The New York market was cut 10 
points to 7.25 cents Monday. The 
East St. Louis price began to slip a 
little first. 
Tin 

After breaking below 68 cents a 
week ago spot Straits started to re- 
cover rapidly, though March statis- 
tics showed world visible supplies 
increased 1,200 tons to 15,441. 
However, this is not a big tonnage, 
though the increase was large and 
shipments from Singapore this 
month are forecast to be 
while domestic deliveries are ex- 


small, 


pected to be large. 

Spot supplies are limited, and the 
premium on spot has _ increased. 
Buying has been moderate. 

Solder 

Chicago prices on 
solder are as follows: Warranted 
50-50, $42.75; commercial 45-55, 
$39.75; and plumbers’, $36.75, all 
per 100 pounds. 

Old Metals 

Wholesale quotations in the Chi- 
cago district, which should be con- 
sidered as nominal, are as follows: 
Old steel axles, $17.00 to $17.50: 
old iron axles, $22.00 to $22.50; 
steel springs, $16.25 to $16.75; No. 
1 wrought iron, $12.00 to $12.50; 
No. 1 cast, $15.50 to $16.00, all per 
net tons. Prices for non-ferrous 
metals are quoted as follows, per 
pound: Light copper, 9 cents ; zinc, 
4% cents, and cast aluminum, 15 


warehouse 


cents. 
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3 Million Each Month 


ACH month three million people 
read Toncan Copper Mo-lyb- 
den-um Iron advertisements in The 
Saturday Evening Post. They com- 
prise the most influential citizens in 
their communities—folks who build 
and buy homes for their families. 
These are the people to whom you 
must sell your serv- 


miliar with Toncan ~ 
through The Satur- 


OPW, WLLL PT.OF. 


ices and materials. 
They will be fa- <] ONCAN;> 


3” COPPER woo" 


day Evening Post advertisements. 
And they will have greater confidence 
in your ability and stability if you 
recommend the product they know. 
You should tie in with this tre- 
mendous advertising campaign by 
displaying the Toncan sign and by 
using and specifying Toncan. 
o”™ en. Write for full in- 
formation as to how 
you can best profit 
through Toncan ad- 
vertisements. 


Molyb-den-um 


IRON 


CENTRAL ALLOY STEEL CORPORATION, MASSILLON, OHIO 
Makers of Agathon Alloy Steels 


Detroit Chicago 


Philadelphia 


Cleveland 
Syracuse 


Los Angeles 


San Francisco 
Seattle 


New York St. Louis 


Tulsa Cincinnati 





WORLD’S LARGEST AND MOST HIGHLY SPECIALIZED ALLOY STEEL PRODUCERS 
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Chicago Warehouse Metal and Furnace Supply Prices 


AMERICAN ARTISAN AND HARDWARE RECORD 


is the only 


publication containing Western Hardware and Metal prices corrected weekly. 


— 








PIG IRON 
Chicago Fdy., No. 2........ $20 00 
Southern Fdy., No. 2....... 24 01 
Lake Superior Charcoal.... 27 04 


falleable 


FIRST QUALITY BRIGHT 
TIN PLATES 


Ic sexs 112 sheets...$25 10 
IX SORES. ccccccceseces 29 60 
IxXxX s0n28 66 sheets. 16 20 
IXXX SERBS e co cecccccoses 17 65 
IXMXH BOBS... ccccece - 18 96 


TERNE PLATES 


Per Box 
IC 20x28, 40-lb. 112 sheets $26 00 
IX 20x28, 40-lb. 112 sheets 28 560 
IC 20x28, 25-lb. 112 sheets 21 75 
IX 20x28, 25-lb. 112 sheets 24 25 
IC 20x28, 20-lb. 112 sheets 20 00 
IV 20x28, 20-lb. 112 sheets 22 60 
IC 20x28, 15-lb. 112 sheets 18 60 
“ARMCO” INGOT IRON PLATES 


No. 8 ga. up to a8 tasteting 
in.—100 Ibs. eccccese $4 


COKE PLATES 
Cokes, 80 lbs., base, 20x28.$13 60 
Cokes, 90 libs., base, 20x28. 13 80 
Cokes, 100 lbs., base, 20x28. 14 00 
Cokes 107 weed base, Ic 


th. <dtenntetens-oh0¢ coe OOS 
Cokes, 135 Ibs., ” base Ix 

DD weckedeetoacocedess 16 40 
Cokes, 155 Ibs., base, 56 

GEGED cc veccssvorvceces coe OH 
—_, hs lbs., base, 56 

DN sasennspeciosar eee 10 06 
Cokes, ‘196 Ibs., ” base, 56 

Oa 10 90 


BLUE ANNEALED SHEETS 


Base 10 ga...... per 100 lbs. $2 80 
“Armco” 10 ga..peri100 lbs. 4 00 


ONE PASS COLD ROLLED 


BLACK 
No. 18-20 -++-per 100 lbs. $3 75 
MO, BS. coccccssos per 100 lbs. 3 90 
No. 24.......----per100 lbs. 3 95 
BO, BE. ccccccccece per 100 lbs. 4 05 
BO, Beccecoce +++-per100lbs. 4 10 
Bem Becccee «e+e per 100 lbs. 4 20 
Be Biccecee --per100 lbs. 4 36 
Se BOccecccoes -per100lbs. 4 46 
“ARMCO” GALVANIZED 
“Agee” B68. ces per 100 Ibs. $6 15 
GALVANIZED 
PR DB eo ccccccsews per 100 Ibs. $4 30 
DA is secocneted per 100 Ibs. 4 45 
a te acccoe xees per 100 lbs. 4 60 
DCs «6 0nsceees per 100 lbs. 4 65 
BE Mec csceescees per 100 lbs. 4 80 
Bets "MBcocccosce --Pper 100 lbs. 5 06 
nn mteeeceesen +-per 100 lbs. 5 15 
Be Bios ccccesces per 100 lbs. 5 30 
 . Sao: per 100 lbs. 5 70 
BAR SOLDER 
Warranted 
Pe. <sesanen per 100 Ibs. $42 75 
Commercial 
Ee <¢eveadee per 100 lbs. 89 75 
Plumbers .-per 100 lbs. 36 75 
ZINC 
Se Ge ctagees cbedsosunedd $8 50 
SHEET ZINC 
Cash Lots (600 Ibs. »). snaaead os 00 
Sheet Lots .... posse 00 
BRASS 
Sheets, Chicago base........ 18¢ 
a ne ssa0e00ete26 ..-18e 
Tubing, braze a base.. 27¢ 
ih Me 6c cemadane oe eae 19¢ 
nD cS cdeteéevess abled 16\%c 
COPPER 
Sheets, Chicago base........ 21%c 
| IL Re 
Tubing, seamless base......24%c 
Wire, No. 9,B &SGa...... 17%&e 
Wire, No. 10, B& S Ga...... 18¢ 
Wire, No. 11, B & S Ga.... 18% « 
Wire, No. 8 B & 8S Ga. and 
REED acdavdseecees oe 05a 17%e 


LEAD. 

American PIG ..ccccccrceses $8 10 
BEE cocccecevoovesceccescess 9 10 
Sheet 

Puli Celle .ccces per 100lbs. 14 00 
Cut Coils ...... per 100 lbs. 14 25 

TIN 

Pig tin ....- .-.-per 100 Ibs. $77 00 
Bar CIM cccccces per 100 lbs. 78 00 


HARDWARE, SHEET 
METAL _ SUPPLIES, 
WARM AIR FURNACE 
FITTINGS AND ACCES.- 


SORIES. 
ASBESTOS 
Paper up to 1/16........ 6c per lb. 
Roll board .........++. 6%c per lb. 
Mill board 3/32 to %....6c per Ib. 
Corrugated Paper (25 
sq. ft. to roll)..... $6.00 per roll 


BRUSHES 


Hot Air Pipe Cleaning 
Bristle, with handle, each $0 85 


Flue Cleaning 


Steel only, each.......... 1 25 
BURRS 
Copper Burrs only.......... 40-5% 


CEMENT, FURNACE 


American Seal, 5-lb. cans, net $ 40 
American Seal, 10-lb. cans, net 80 
American Seal, 25-lb. cans, net 2 00 
POCOFR ..ceccccces per 100 lbs. 7 51 


CHIMNEY TOPS 
Iwan’s Complete Rev. & 
Vent 






BOS 2 cccosecctccsscecseces 30% 
Iwan’s Iron Mountain only....35% 
Standard ...... eoebeees 30 to 40% 

CLINKER TONGS 
Front Rank, each.......... $0 75 
Pee Gk bat sbccerecseceses 8 40 
CLIPS 
Damper 
ay with all tail pieces, 

CM, nny onan Con. be bos $1 25 
Non Rivet ‘tail pieces, 

OOF GO. ccoceccuscéosese 25 
COPPERS—Soldering 
Pointed Roofing 
3 Ib. one heavier..... per lb. 40c 
3% 1. .ce 8 cvecs ..per lb. 45c 
2 Ib. -Per lb. 48c 
i: ee” .- per Ib. 65c 
1 TR. ccccceeccessceed per Ib. 60c 
CORNICE BRAKES 

Chicago Steel Bending 
Mens E OO Ge co cccccccccvcs -- Net 
CUT-OFFS 
Gal., plain, round or cor. rd. 
26 gauge ... ° 8A . 
28 gauge in tiheke i ie 
DAMPERS 
“Yankee” Hot Air 
7 inch, each 20c, doz...... $1 75 
8 inch, each 25c, doz...... 2 40 
9 inch, each 30c, doz...... 2 75 
10 inch, each 32c, doz...... 3 00 
Smoke Pipe 
7 timeh, OCR... ccccccces $0 35 
8 inch, eaeh......--cccees 40 
9 inch, each........ccevcs 50 
10 imeh, each.......+-.eee0- 60 
12 fmch, G@GCR...ccccsccccee 90 
Reversible Check 
8 inch, @@CR......cccccess $1 56 
OS GG. GIG. oh cc cccsvecess 1 70 


DIGGERS 
Post Hole 

Iwan’s Split Handle 

(Eureka) 
4-ft. Handle. 
7-ft. Handle.. 
Iwan’s Hercules 
per doz. 


$14 00 
36 00 


-Per doz. 
.per doz. 


pattern, 


EAVES TROUGH 


Crimpedge, crated 75 & 5% 
“RAFROS” ccccccecccccse 60% 


Galv. 
Zinc, 


ELBOWS 
Conductor Pipe 


Galv., plain or corrugated, 
round flat Crimp. 
28 GAUBe ..ceecsceceeccees 60% 
26 Gauge ...-.eeeesreececes 45% 
24 Gauge cecsseeececeeees % 
Galv. & Terne Steel 
Plain Rd. and Rd. Corr.: 
28 GO. cccccccceses Se 
26 Ga. cccce eucecsgeaserede 45% 
SE GR. cocecccceces eeeecees 15% 
Square Corrugated 
IO. BE GOMBS. vccccccocsece 50% 
BS GD 6 cee te cdscanecse 35% 


Portico Elbows 


Standard Gauge Conductor Pipe, 
plain or corrugated. 


Not nested .....-+..+06- 70&5 

Nested solid ........ 70&65% 
Sq. Corr., A. & B. & Octagon: 

SOR. Ss cciscicvvcevepe o++0 250% 

BO- Gi cc spose dseenexapees 35% 
Portico 

2, 1967, 296%. cosccccceccs 45% 
Copper 

16 oz., all designs......... 45% 
Zince— 

All atyleO cccecesescces a+ eee 60% 


ELBOWS—Stove Pipe 


l-piece Corrugated. Uniform Blue 


“Milcor”’ No, 28 Gauge. Doz. 
S-PRGR -ccccvcccvvesvccevnss $1 26 
SPM cccccccccccccccesoss 1 35 
TORE Bo 66S k6d000 6endbnce 1 75 

Special Corrugated 
GR ..4 seaduncduss ipebetes $1 00 
7-inch beebecouseucbectss 1 60 


Adjustable—Uniform Blue 


“Milcor’ No. 28 Gauge. Uniform 
Blue. 
5-imch ..... cccpecseseunere $1 75 
COMED cccaceseconsscoeosse 1 85 
FOE ches ccchentseseenees 2 16 
WOOD FACES—50% off list. 
FENCE 
726-6-12%% (100 rods)....$28 68 
1948-614%% (100 rods).... 43 62 
FILES AND RASPS 
Heller’s (American) .60-10% 
AGROTEGOR ccovccccesccceess 60-10% 
RDGGEED ccccndecec cococetosces fag, 
Black Diamond .....++sssee0% 50% 
BEMEGD §=wecebewccceecccccesceces 50% 
Great Western .......-.se05- 50% 
Kearney & Foot.............. 50% 
BEOGEEEEED  ncdec cs checceseccecs 50% 
WUIGCMOIBOR ccccccccccccccccces 50% 
GREROMGED ccccccccesecceccccces 60% 
FIRE POTS 
Clayton & Lambert's 
East of west boundary line of 


Province of Manitoba, Canada, 
No. Dakota, So. Dakota, Ne- 
braska, Kansas, Oklahoma, Am- 
arillo, San Angelo and Laredo, 
TOERS 2 ccccccccccecccceseses 52% 
West of above boundary....48% 


Geo. W. Diener Mfg. Co. Ea. 
No. 02 Gasolene Torch, 1 

Gh, 0 60666006b04460008 0% $5 56 
No. 0250, Kerosene, or 


Gasolene Torch, 1 qt.. 7 60 


No. 10 Tinner’s Furn. 
Square tank, 1 gal..... 12 60 
No. 16 Tinner’s Furn. 
Round tank, 1 gal...... 12 00 
No. 21 Gas Soldering Fur- 
BRED. cacccwctececavess 60 
No. 110 Automatic Gas 
Soldering Furnace .... 10 60 
Double Blast Mfg. Co. 
Gasolene, Nos. 25 and 36..60% 
Quick Meal Stove Co. 

Vesuvius, F. O. B. St. Louis 30% 
(Extra Disct. for large 
quantities) 
GALVANIZED WARE 

Pails (Galv. after made), 
SOG: 4 capcwsbdadecdecseqes $2 12 
Tubs (Galv. after made). 

Da EB etswesecectaansede -- 6 00 
Bes (SD Stdchiedc cocsedceaweces 86 
GLASS 

Single Strength, A, 25-in 
brackets .....+.... Chee see 1% 
Single Strength, A, 34 to 4@- 
Be DOME cc cdcrcsopecceces 86% 


Single Strength, A, all other 
brackets 
Double Strength, A, all sizes. .86¢% 


HANGERS 


Conductor Pipe 
Milcor Perfection Wire.... 


Eaves Trough 
Milcor Eclipse Wire....... 15% 
Milcor Triplex Wire....... 
Milcor Milwaukee Extension 10% 


Milcer Steel (galv. after 
forming) List -plus 12%% 
Milcor Selfiock Wire, 
BEES ccces eesceccecs plus 50% 


-26% 


HOOKS 
x 
Vv. & B. No. 1, each...... $0 26 
Conductor 


“Direct Drive’ Wreught 


Iron for wood or brick..15% 
ny 
. & B. Ne. 1, each...... $0 26 
HUMIDIFIERS 
“Front-Rank,” Automatic 
In single lots ............. 50 
In lots of 10 or more... .50-5% 


In lots of 25 or more...50-10% 


Vapor pans, etc., each...... 50% 
LIFTERS 
Stove Cover 
Coppered ......... per gro. $6 00 
Alaska ........... per gro. 4 75 
MALLETS 
Tinners 
MEEOIGED co cccccvocce per doz.$2 25 
MITRES 
Galvanized steel mitres, 

De We, 6466600000044000008R0R 70 
Bb: MS bisWbeadecsvedesect 60-20 
NAILS 
Owe BOOGR woccccceseccocccss $4 36 

GUS BIG. cacvcewosvevepcecre 4 
Wire 
CONGR, co cone stcsgcsrece 2 95 
Cement Coated .......... 2 96 


(Continued on Page 80) 
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GOOD roof drainage job is 

the result of good work- 
manship and good materials. Our 
contribution to your good jobs 
consists of Lupton Elbows, the 
finest elbows you can use. 





Lupton Elbows are correctly 
shaped with a special 22 inch 
taper at the lower end which 
makes a quick, positive joint with- 
out solder. Every one is uniform. 
Tested materials, careful manu- 
facture, and relentless inspection 
bring Lupton Elbows to your job 
perfectly formed, clean and easy 
to use. 


Specify them to your Jobber. 


DAVID LUPTON’S SONS COMPANY 
Allegheny Avenue & Tulip Street 
PHILADELPHIA 


LUPTON 


ELBOWS THAT FIT 


When writing mention AMERICAN ARTISAN—Thank you! 






























































ADVERTISERS’ INDEX 


The dash (—) indicates that the advertisement runs 
on a regular schedule but does not appear in this issue. 


A 


Dickinson 
Foundry 


Aeolus Co. 


American & Sisunen 

Co. 
American 
American 
American 
American 
Arex 
Automatic 


Furnace Co. : 
Rolling Mill Co. 
Steel & Wire Co... 
Wood Register Co 
ee 


Humidifie r Co. 


B 


Belleville Stove & 
Berger Bros. Co. 
Berger Co., L. D. 
Bernz Co., Otto 
Bertsch & Co. vewss 
Brillion Furnace Co...... 
Buckeye Products Co 
Burgess Soldering 


Range Co 


Furnace Co 


Cc 
Alloy Steel Corp 
Elbow Machine 
Chicago Furnace Supply 
Chicago Solder Co 
Clayton & Lambert 


Central 
Chicago Co 
Co 


Mfg. 


Cleveland Castings Pattern Co. 


‘olburn Heater Co. 
Yonnors Paint Co. 
‘ortright Metal 
‘opper & Brass 
sociation 


Wm ‘ 
Roofing 


D 
Diamond Mfg. Co. 
Dieckmann Co., 
Diener Mfg. Co., Geo. W 
Double Blast Mfg. 
Double Duty Mfg. 
Dries & Krump Mfg. 
Dunning, Inc., E. C 


E 


Ventilator Co.. 


F 


. Fanner Mfg. Co..... 


F ordena nd. 
Co., 
Co. 


Eaglesfield 


Forest City Fdy. & Mfg. 
Fort Shelby Hotel 
Friedley-Voshardt Co. 


G 


Mfg. Co 


H 


Gerock Bros. 


Hall-Neal 
Harrington & King Perf. x.. 
Hart & Cooley Co.. egece 
Henry Furnace & Fdy. Co 

Hess-Snyder Co. 

Hessler Co., H. E 
Homer Furnace Co. 


Register & 


Co 


Independent Mfg 


Gs Pescncesseuas 


Steel Co. 
International 


Inland 
Heater Co. 


Keith Furnace Co 
Kernchen Co. 
Kirk-Latty Co, 


L 


Lalance & Grosjean Mfg. 
saamneck & Co., W. E. ee 
amson & Sessions Co., The 

sangenberg Mfg. Co.......... 


I 
I 
I 
Lennox Furnace Co. 
I 
I 
I 


Co.. 


siberty Foundry Co. 
inde Air Products 
supton's 


Co. 


Sons Co David 


Research As- 


s1 


81 


49 
87 


86 
83 


87 


M 


Majestic Co., The 
Marshalltown Heater Co 
Marshalltown Mfg. Co 


May-Fiebeger Co. 


Merchant & Evans Co 


Meyer & Bro. Co., F waa dee 
Meyer Furnace Co., The 56 
Milwaukee Corr. Co., Back Cov: 
Monitor Furnace Co , 

Mt. Vernon Furn. & Mfg. Co.. — 
Mueller Furnace Co., L. J 46 
N 

New Jersey Zinc Sales Co., The 
Front Cover 


Northwestern Stove Repair Co. — 


Oo 
Oakland Fdy. Co 


Osborn Co., The J. M. & L. A 81 


id 
Parker-Kalon Corp. ‘ ‘ — 
Peck, H. E. ite at . 86 
Peck, Stow & Wilcox 
Poik, BR. Ts..-cee: 


Prest-O-Lite Co., Inc. 


Stove Co...... 6 
i. oo ; 51 


Quick Meal 
Quincey Pattern 


R 


Air Filter Co 
Co 


Reed 
Robinson, A. H., 
Robinson Furnace Co...... 
Roemer Heating Co., J.... —_ 
Rock Island Register Co.. 
Rane-Geets Ce. o.cccccscce -- 
Royal Ventilator Co. 

Rybolt Heater Co. : — 


Ss 


Mountain Co. ..... eT 
Sapp. G. O. .... . — 
Security Stove & Mfg. Co... 
Sheet Steel Trade Ex. Comm... - 
Special Chemicals Co. .. iam ee 
Standard Furn. & Supply Co... 51 
Standard Ventilator Co. « 
Stearns Register Co 
St. Louis Heating 
St. Louis Tech. Inst ee 86 
Sturtevant Co. 
Success Heater 


Sall 


Mfg. Co 


T 
Taylor Co., N. & G 
Technical Products Co 
Thatcher Co. pees 
Thomas & Armstrong Co... 49 
Trachte Bros. Co., Inc 
Tuttle & Bailey Mfg. Co 


States Register Co 
Heater Co ‘ 47 


United 
Utica 


Works 51 


Ww 


Walworth Run Fdy 
Warm Air Furnace Fan Co... 
Watermann-Waterbury 
Western Steel Products Co 
Wheeling Corr. ‘ ‘ 
Wheeling Metal & Mfg. Co.... 
Whitney Mfg. Co., W. A.. 83 
Whitney Metal Tool Co. 
Williamson Heater Co 

Wise Furnace Co. . ‘ -—.— 


Z 


Ziener Aluminum 


Pattern 
Shear 


Vedder 
Viking 


Co 


Co. 


Solder Co... 


AMERICAN ARTISAN 








April 9, 1927 





Markets—Continued from page 78 


NETTING, POULTRY 
Galvanized before weer: 


Perr err 7%-5% 
Galvanized after weaving. Hd -5% 
PASTE 

Asbestos Dry Paste 
200-lb. barrel .........--. $16 00 
100-lb. barrel ........+-- 8 76 
Sb-Ib. PAL ..cccccccscces 3 60 
10-lb. eT gcatbecsedpeews 1 10 
Go BRE ccc ccccqsttess 60 
2%-lb. cartons ........ 36 
PIPE 
Conductor 
Cor. Rd., Plain Rd. or Sq 
Galvanized 
Crated and nested (om, 
SEE |. sienneda06 i’ 2%% 
Crated and not nested 
(all gauges) ......... 70-15 
Furnace Pipe 
Double Wall Pipe and 
DD +. ciesedance canned 50% 


Single Wall Pipe, Round 
Galvanized Pipe .. % 
Galvanized and Tin Fittings 59% 


Lead 
er BED TR cceccndisue .$12 50 
Stove Pipe 
““Milcor”’ “Titelock”’ Uniform 
Blue Stove 
28 gauge, 5 inch U. C 
GEE cbAe cc dseeececce 11 50 
28 gauge, 6 inch U. C 
GE. ewheoecctveceaes 12 25 
28 gauge, 7 inch U. C 
BERES ccccccecccecess: 14 26 
30 gauge, 5 inch U. C 
GED cvcceseocecceess 10 60 
30 gauge, 6 inch U. C 
ENE satesccces ‘ 11 26 
30 gauge, 7 inch U. C 
RE” Gd 00s s ae 0éa05e< 13 25 
T-Joint Made up 
6-inch, 28 ga..... per Doz.$ 5 00 
All Zine 
No. 11, all styles ......... 60% 
POKERS, STOVE 
W'r't Steel, str’t or bent, 
egececcecececsses er doz. $0 75 
Nickel Plated, coil handles, 

6 6cegeeseetesoteons per doz. 1 10 
POKERS, FURNACE 
ree Ye $0 50 
PULLEYS 
Furnace Tackle....per doz. $0 60 
ewosecereonessoess per gro. 6 00 

Furnace Screw (enameled) 
secregeceeosoneses per doz 75 
Ventilating Register 
POP BUGGER c ccccccccccccecs 9 00 
Small, per pair........... 30 
Large, per pair .......... 50 
PUTTY 
Commercial Putty, 100-lb 
BED ince ceveseanoncicetest $3 40 
QUADRANTS 
Malleable Iron Damper......10% 
REDUCERS—Oval Stove Pipe 
Per Doz. 
7—6, 1 doz. in carton........ $2. 25 
BASEBOARD REGISTERS 
TeriTr?, TrTiril TTT Te 50% 
FLOOR REGISTERS AND 
BORD 
Gast THOM ccceocsesesececccccscs 20% 
Steel and Semi-Steel........ 40% 
MOGORGESS cccerccccccccccess 40% 
Adjustable Ceiling 
Ventilators ......-ccecccues 40% 
Register Faces—Cast and Steel 
Japanned, Bronzed and 
Plated, 4x6 to 14x14 40% 
Large Register Faces—Cast, 
14x14 to 38x42 ............ 60% 
Large Register Faces—Steel, 
BEES GOH GSD cccccccccces 65% 
RIDGE ROLL 
Galv., Plain Ridge nee, . 
WE anes cencanat n0000 - 5 
—_— a Ridge Roll, 
GOR Tr = 75-10% 
Globe * Finials for Ridge 
bPncewededoane dees ee 50%, 


























































ROOFING 
Per Square 
Best grade, slate surf. prep’d $2 30 
Best talc surfaced.......... 2 66 
Medium tale surfaced...... 2 00 
Light tale surfaced.......... 1 20 
Red Rosin Sheeting, per ton 57 0¢ 
ws 
Sheet Metal 
7, %x%, per gross........ $0 62 
No. 10, %x3/16, per gress 68 
No. 14, %x%, per grogs.... ss 
SHEARS, TINNER® 
& MACHINIST 
Wee canesees sedbe chon $22 0@ 
Lennox Throatiess 
Sak Be sob sahdwanbetceseenn 36% 
Shear blades .............. 16% 
(f. o. b. Marshalltown, Iowa.) 
SHIELDS, REGISTER 
No. 1 “Gem” floor .$12 00 doz 
No. 2 “Gem” wall 6 00 dez 
SHOES 
Galv. 283 Gauge, Plain er 
corg. round flat crimp...607. 
26 gauge round flat crimp....45% 
24 gauge round flat crimp....15% 
SNIPS, TINNER® 
Cleve? Lead ... ccc ccccee 40 & 10% 
ED hon 00. dee 0008 60d 40 & 10% 
a eee 50% 
BOE. cccdacesecdddsovccccess Net 
SQUARES 
Steel and Irom .............. Net 
(Add for bluing, $3 per doz. net) 
Dt) obcsduclhde sol cbuceundes Net 
T db eck GUhamedmede cccaceecce Net 
Try and Bevel................ Net 
ee ee ee Net 
Pe pedcostsacss per don. $6 6@ 
Winterbeottom’s ............ 10% 
STOPPERS, FLUE 
Common ..........-. per des. $1 1¢ 
Gem, Wes B. ccccacse per den 1 16 
Gem, flat, No. 3 per des. 1 60 
VENTILATORS 
COROT cocccassdied 30 to 40% 
WIRE 
Plain annealed wire, No. 8, 
per 186 WR ccsccccccceces $3 05 
Galvanized barb wire, ond 
BOO TRG. crecccqccecccecce 3 90 
Wire cloth—Black painted, 
12-mesh, per 100 sq. ft. 65 
Cattle wise Ladieedine® cateh 
weight spool, per 100 Ibs. 3 65 
Galvanized Hog Wire, 80 rod 
spool, per spool........... 3 18 
Galvanized plain wire, No. 9, 
per 100 Ibs, .....ceeeeeees 3 40 
Stove Pipe, per stone...... 1 10 
WRINGERS 
No. 790, Guarantee each $ 5 10 
No. 770, Bicycle each 4 70 
No. 670, Domestic each 4 35 
No. 110. Brighton each 3 70 
No. 760, Guarantee each 5 10 
No. 740, Bicycle each 4 70 
No. 22, Pioneer each 3 40 
No. 2, Superb each 2 65 
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PERFORATED METALS 


WOU 


All Sizes and Shapes of Holes 
In Steel, Zinc, Brass, Copper, Tinplate, etc. 
For All Screening, Ventilating and Draining 
EVERYTHING IN PERFORATING METAL 


THE HARRINGTON & KING PERFORATING (@ 


tn * 5649 FILLMORE ST.- 


tttroo. “NEw Y F 






mr 











THE AMERICAN ROLLING MILL COMPANY 
Middletown, Ohio 


Export: The ARMCO International Corp. 
Cable Address: ARMCO, Middletown. 











Tint 





HUAN Ng 


GALVANIZED STEEL 
BLACK STEEL 
BLACK and GALVAN- 
IZED ARMCO IRON 
BLACK and GALVAN- 
IZED TONCAN 


METAL 
TERNE PLATE 
BRIGHT TIN 


Waa 


Sheets 


We sell the best grades of all 


kinds of Sheet Metal. - 
Write today for complete catalog. 


COPPER 
BERGER BROS. CO. 


229 to 237 ARCH STREET 
WAREROOMS AND FACTORY : 100 to 114 BREAD STREET 
PHILADELPHIA, PA. 
Manufacturers of “‘Quaker City’’ line of Miters, Ends, 


ull 


wii 


MI 











Caps and Outlets 








UCM EE 
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The NEW IMPROVED “< TANDARD” 


ROTABLE VENTILATOR 


HIS favorite ventilator 
has been further im- 
proved to insure— 
Greater Durability 
ieter Operation 
reater Efficiency 
Better Balance 
The New Cone-top Suspen- 
sion, new Bronze Guide 
Bushings, and Cross-Braced 
Skirt are the new features. 
Let us tell you in detail all 
about this better ventilator. 


Write for special circular and 
prices t 


VENTILATOR CO., Lewisburg, Pa. 


ra 





imney 
Mest Efficient Cembinatien onthe 


STANDARD 
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thing—it all depends on what it is. Sheet 
- metal workers for years have been in the 
habit of using ‘‘lump’’ Sal Ammoniac for tin- 
ning and cleaning their soldering irons. For 
years of course there wasn’t a better method and 
you had to put up with all the faults and incon- 
veniences of ‘‘lump’’ Sal Ammoniac. Then it got 
to be a habit and still is for many even though 
Speco is used by thousands of metal workers 
because it does away with your biggest soldering 
troubles. 


Hin is a good thing and also a very bad 


Speco comes in solid block form as shown in the 
illustration. It does not crumble like ‘‘lump”’ 
and it outlasts substitutes 5to1. It does not 
corrode tools and saves filing. It is the last word 
in convenience and is much more economical 
than anything else you could use. 


Speco saves filing and it will not melt. 
It is fully guaranteed to give satisfac- 
tion and to do all and more than we 
say it will do. 

Once you get the Speco habit you'll 
~> agree that it’s a good habit. 


F The best part of this story is this: 
gs. It costs you nothing to try 


Speco. Speco has to change a 
man's habit and it does—that's 
why we are glad to send you a 
sample block of Speco Free. 


JUST WRITE 


Say you want to try Speco. 


SPECIAL CHEMICALS CO. 
WAUKEGAN ILLINOIS 


oeb2kw; 
LEAD@2>'coTE 


It has the flexible strength 
of steel. 


It has the rust-resisting 


qualities of lead. 


It lends itself to artistic 
development. 


It isa durable and economi- 
cal sheet metal. 

It is uniformly soft and 
level—easy to work. 

Its coating will not flake 
or peel. 


Immediate shipment from 
stock—No.18to28 gauges. 
























The J. M. & L.A. OSBORN CO. 
‘Everything used in Sheet Metal Work’’ 
CLEVELAND 
Buffalo Warehouse 64-68 Rapin Street 








| 

















ee 


Say you saw it in AMERICAN ARTISAN—Thank you! 
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A (Gas) Dissolved. Enamel Wire. - - r oe Osborn Co., The J. pt RA ans 
Prest-O-Lite Co. ioe’ York, N. y, [Lslance & Grosjean Mfg. waukee “orrugiilwaukec, Wis. Peck, Stow & Wilco 


Bale Ties. 
American Steel & Wire Co., 
Chicago, [11 


Blewers. 
Sturtevant Co., B. F., Boston, Mass. 


Bolte—Stove. 
The Kirk-Latty Co. 
Cleveland, Ohio 





t & 5s s Co., 
Cleveland, Ohio 
Brakew— Zs. 
Dreis & Krump Mfg. Co., 
Chicago, Ill. 


Brakes—Cornice. 
Dreis & Krump Mfg. Co., 
Chicago, II. 
Brass and Copper. 

Copper & Brass ee - As- 

sociation New York 
Merchant "® Evans 

Philadelphia, Pa. 


Cans—Garbage. 
Osborn Co., The J. M. & L. A., 
Cleveland, Ohio 


Cottage —tieReatie. 
Panner Mfg. Co., Cleveland, Ohio 


Ceilings—M 
Friedley-Voshardt Co., 


Chicago, Ill. 
Milwaukee Corrugating Co., 
ilwaukee, Wis. 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Chaplets. 
Fanner Mfg. Co., Cleveland, Okio 


Chain—Sash 
Parker-Kalon Corp., 
New York, N. Y. 


Chimney T 
Standard veeaae 


wisburg, Pa. 


Cleaners—Furuace. 
Sturtevant Co., B. F., Boston, Mass. 


Cleaners—Suction. 
Sturtevant Co., B. F., Boston, Mass. 


Clinker Tongs. 
L. J. Mueller Furnace Co., 
Milwaukee, 


Coal Chutes. 
Majestic Co., The, 
Huntington, Ind. 


Wis. 


Gepges. 
Copper & Brass Research As- 
sociation, New York 


Cornices. 
Friedley-Vosbardt Co., 
Chicago, Ill. 

Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Cut-offe—Rain Water. 
Milwaukee Corrugating Co., 
lwaukee, 


Damper Clips. 
L. J. Mueller Furnace Co., 


Milwaukee, Wis. 
Charlestown, Maas. 


Diffuser—Atir Duct. 
Aeolus-Dickinson Co., 
Chicago, Ill. 
L. J. Mueller Furnace Co., 
Mil — Wis. 


Wis. 


Me 
Lupton’s Sons Co., Dav vid, 
Philadelphia, Pa. 
Drive Screws—Hardened Metallic. 
Parker-Kalon Corp., 
354 West 13th St., New York 
Eaves Trough. 
Barnes Zinc Products Co., 
Chicago, Tl. 
Berger Bros. Co., 
a nee, Pa. 


Berger Co., L. D 
Philadelphia, Pa. 
Lupton’s Sons Co., vid, 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
New Jersey Zinc Sales Co., The, 
New York, N. Y. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Elbows and Shoes—Conductor. 
American Rolling Mill Co. 


Mid dletown, Ohio 
Barnes Zinc Products Co., 
Chicago, [Il. 


Dieckmann Co., Ferdinand, 
Cincinnati, Ohio 
Double-Duty Mfg. Co., Aurora, Ill, 
Lupton’s Sons Co., David. 
Pinliadelphia, Pa. 
Milwaukee Corruqames Co., 
llwaukee. Wiha 


Co., 
Chicago, Ill. 
Weod Faces—Cold Air. 
American Wood Register Co., 

Plymouth, Ind. 
Eaglesfield Ventilator Co. 
Indianapolis, Ind. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Fences. 


American Steel & Wire Co., 
Chicago, Il. 


Flue Thimbles. 
Milwaukee Corruqasies Co., 





ilwaukee, Wis. 
Furnace C t—Asbest 
Buckeye Products Co., The, 
Cincinnati, Ohile 
Connors Paint Mfg. Co., m., 
Troy, mn Y. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Sall Mountain Co., Chicago, IIL 
ent—Liquid. 


Furnace Cem 
Technical Products Co., 
Pittsburgh, Pa. 


Furnace Cleaners. 
Sturtevant Co., B. F., Boston, Mass. 


Furnace Fans. 
A. H. Robinson Company, 
Cleveland, Ohio 
Sturtevant Co., B. F., Boston, Mass. 
Warm Air Furnace Fan Co., The, 
Cleveland, Ohio 


Furnace Rings. 
Milwaukee Corrugating Co., 
a Wis. 
Walworth Runa Fdy. 
Cleveland, Ohio 


Furnaces—Warm Air. 


American Furnace Co., 
St. Louls, Mo. 

American Foundry & Furnace 
Co. Bloomington, Il. 
Brillion Iron Works, 
Brillion, Wis. 


Floral City Heater Co., 

Monroe, — 

Forest City Fdy. & Mfg. Co. 
Cleveland, Ohio 

Henry Furnace & Fdy. Co, 
Cleveland, Ohio 
Hess-Snyder Co., Massillon, Ohio 
Homer Furnace Co., aa 
ch. 


Coldwater, 
International Heater Co., 

c Utica, N. Y. 
0., 


Keith Furnace 

Des Moines, Ia. 
Lamneek Co., W. E., 

Columbus, Ohio 
Langenberg Mfg. 
St. Louis, Mo. 


Co., 

Lennox Furnace Co., 
Marshalltown, Ia.; Syracuse, N. Y. 

Liberty Foundry Co., 
St. Louis, Mo 


Majestic Co., The, 
Huntington, Ind. 
Marshalltown Heater Co., 
Marshalltown, Iowa 
May-Fiebeger Furnace Co., 
 * Ohio 
Furnace Co., Th 
Peoria, Til. 
Ohio 
Co., 
Th. 
ilwaukee, Wis. 
Co., 
Coleape, Ih. 
Robinson Furnace Co., A. H., 
Cleveland, Ohio 
Rybolt Heater Co., Ashland, Ohio 
Standard Furnace & Supply 'Co., 
Omaha, Neb. 
St. Louis Heating Co., 
St. Louis, Mo. 
Success Heater Mfg. Co., 
Des Moines, Iowa 
Thomas & Armstrong Co., 
London, Ohio 
Thatcher Co., Chicago, Ill 
Utica Heater Co., Utica, N. Y. 
Waterman- Waterbury Co., 
Minneapolis, Minn. 
Products Co., 
Duluth, Minn. 
Akron, Ohio 


hie 


Meyer 


Monitor Furnace Co., 
Cincinnati, 

Mt. Vernon Furnace & Mfg 
Mt. Vernen, 

Mueller Furnace o 


Robinson Furnace 


Western Steel 


Wise Furnace Co., 
Williamson Heater Co. 
Cineinnatt. 


/ 


The Thomas & Armstrong Co., 
London, Ohio 


a Oe Dissolved. 
New "York, N. Y. 


—_ O- fits ert 


Gas (Nitrogen). 
Linde Air Products Co., 
New York, N. Y. 


Gas (Oxygen) 
Linde Air Products Co., 
New York, N. Y. 


Gilass—Wire 
Lupton’s Sons Co., David, 


Philadelphia, Pa. 


Grilles. 
Diamond Mfg. Co., Wyoming, Pa. 
Harrington & King Perforating 
Co., Chicago, Il. 


Hart & Cooley Co., 
New Britain, Conn. 
Tuttle & Bailey Mfg. Co., 
Chicago, Il 
United States Register Co., 
Battle Creek, Mich. 


Grillee—Store Front. 
Tuttle & Bailey Mfg. Co., 
Chicago, Ill. 


Guards—Machine and Belt. 
Harrington & King Perforating 
Co., Chicago, Ill. 


Boiler. 
Berger Bros. Co., 
Philadelphia, 
Hangers—Eaves Trough. 
Berger Co., L. D., 
Philadelphia, Pa. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Pa. 


H 
Majestic Co., The, 
Huntington, Ind. 
Mueller Furnace Co., 


Milwaukee, Wis. 
Waterman-Waterbury Co., 
Minneapolis, Minn. 


Heaters—School Room. 
Floral City Heater Co., 
Monroe, Mich. 
International Heater Co., 
Utica, New York 
Meyer Furnace Co., The 
Peoria, IIL. 
L. J. Mueller Furnace Co., 
Milwaukee, Wis. 
Standard Furnace & Supply Co., 
Omaha, Neb. 
Waterman-Waterbury Co. 
Minneapolis, Minn. 


Hooks—Conductor. 
Berger Co., L. D., 
Philadelphia, Pa. 


Hotels 
Fort Shelby Hotel, 


Detroit, Mich. 
Humidifiers. 
Automatic Humidifier Co., 
Waterloo, Iowa 
L. J. Mueller Furnace Co., 
Milwaukee, Wis. 
Robinson Furnace Co., 
Chicago, Til. 


Roemer Heating Co., 
Cleveland, Ohio 


Jobbers—Hard ware. 
Clark-Smith Hardware Co., 
Peoria, II!. 


Kitchen Utensils. 
Lalance & Grosjean Mfg. Co., 
Chicago, I1! 


Lath—Expanded Metal. 
Milwaukee Corrugating 


Co., 
Milwaukee, Wis 
Machines—Crimping. 
Bertsch & Co. 
Cambridge City, Ind. 
Machinery—Cul vert. 
Bertsch & Co., 
Cambridge City, Ind 
Machines—Tinsmiths. 
Bertsch & Co., 
Cambridge City, Ind 
Chicago Elbow Machine Co., 
Oak Park, mH 
Dreis & Krump Mfg. Co., 
Chicago, WH 
Marshalitown Mfg. 
Marshalltown Tow 


x Co., 
Southington, Conn 


Co., W. A. 
Rockford, Ii. 

Metal Tool Co., 

Rockford, Ili 


Whitney Mfg. 
Whitney 


Malling Liste. 
R. L. Polk Co., Detroit, Mich 
Ross-Gould Co., St. Louis, Mo 


Metais—Perforated. 
Diamond Mfg. Co., Yzemiee. 
Harrington & King Pertoratin . 

Co., Chicago. !) 


Miters. 
Friedley-Voshardt Co., 
Chicago, 
Milwaukee Corrugating Co., 
Milwaukee, 


Ih 
We 


Miters—Eaves Trough. 
Barnes Zine Products Co., 


Chicago, [ll. 
Lupton’s Sons Co., Davi 
hiladel Pa 


Milwaukee Corrugating he 
Milwaukee, Wise 


Nalls—Wire. 


American Steel & Wire Co., 
Chicago, 1) 


Nitrogen (Gas) 


Linde Air Products Co., 
New York, N. ¥ 


Ornaments—Sheet Metal. 
Friedley-Voshardt Co., 
Chicago, I} 
Gerock Bros. Mfg. Co., 
St. Louis, Mo 


Milwaukee Corrugating Co., we 
ilwaukee, 


Oxygem (Gas). 


Linde Air Presume Co. 
New York, N. ¥ 


Paint. 
Connors Paint Mfg. wm, 


‘oy, N 
Pecora Paint Co., 
Philadelphia, Pe 


Patterns—Furnace & Stove. 
Cleveland Castings Patterr 
Cleveland, Ohi 
uincy Pattcrn Co., Quiney, IT!! 
edder Pattern Works 


Troy, N. ¥ 


Pipe and Fittings—Furnace. 
Dunning, Ine, EB. C., 
Milwaukee, Wise 
Henry Furmace & Fay. op 
Cleveland, Ohfe 


Lamneck Co., W. E., 
Co Ohio 


lum’ 
Meyer & Bro. Co., F., Peo Tm. 
Milwaukee Cerrugating Co., 
Milwaukee, 


Mueller Furnace Co., L. J., 

Mil weaies, Wis 
Osborn Co., The J. on, & L. A., 
veland, Ohio 


icago, Til. 
Supply Co. 


a, Neb. 


Robinson pusande @ 
Standard Furnace & 


Pipe and Fi e. 
Meyer & Bro. VCo., F., Peoria, II! 
Milwaukee Covruqaties Co., 

liwaukee, Wis 


Pipe—Conducter. 
Barnes Zinc Products Co., 


Chicago, Ii}. 
Berger Bros. Co. 
Philadelphia, Pa 
Dieckmann Co., Ferdinand, 
Cincinnati, Ohio 


Friedley-Voshardt “et 


aeeewe, ™. 
Lupton’s Sons Co., D 
Pitinasie 
Milwaukee Corrugating Co., 
Mi lwaukee, Wis. 
New Jersey Zinc Sales Co. 
Wheeling Co Ls J Tore - 
eeling rrugating 
Wheeling, W. Va. 
Wheeling Metal & eR 
Wheeling, W. Va 
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No. 91 Fire Pot 
Ask for latest Price 








C. & L. No. 91 


The Greatest General 


Utility Fire Pot 


The gen2rator is powerful and 
produces intense heat. Will 
quickly heat a pair of twelve 
pound coppers and at same 

metal may be melted. 
Top section may be removed and base 
used as a Torch for many kinds of work. 


time a pot o 


Your nearest Jobber will supply 
at Factory price 


CLAYTON & LAMBERT MFG. CO. 
DETROIT, MICH. 


6281 Beaubien St. 























vanized 


E make both kinds of gal- 
shingle — hand 
dipped being stamped from prime 
tin plate and immersed one at a 


time in molten zinc and the other 


kind which are stamped 
sheets already galvanized. 


We also make painted 
either red or green. 


528 S. Clark Street, 


from 


shingles— 


CORTRIGHT METAL ROOFING CO. 
SO N. 23rd Street, Philadelphia 
Chieago 





Whitney Lever Punches 


Widest known— Most universally used 


ne NEW SKYLIGHT 
sat CLOSE CORNER 
suyitent rae” FLANGE PUNCH 
Every Sheet Metal Worker Needs One. 
Weighs Only 10 Lbs. 


1-2 Inch Opening Above Die Top. 


EASIEST OPERATED 
QUICKEST CHANGED 
FREQUENTLY PAY FOR THEMSELVES 
ON FIRST JOB 


Over 40,000 In Use 


MADE IN 8 SIZES AND TYPES Chsnnel Iron Paneh 
OTHERS FOLLOWING 


ASK YOUR JOBBER 


or 


Write us, for circu- 
lars and prices. 


W. A. Whitney 
Mfg. Co. 











No. 2 Punch 











BERTSCH & COMPANY 


This TREADLE GAP SHEAR is 
made in all standard sizes for No. 
14 and lighter gauge sheets. With 
it, a can be squared, trimmed 
or slit. 


We make a complete line of 
shears, punches and bending rolls, 
all sizes for hand or belt drive, 
Write for Catalog “Ss.” 


Cambridge City, Ind. 


. 


TREADLE SHEAR; 






































BOLTS 





WE MANUFACTURE A COMPLETE 
LINE OF BOLT PRODUCTS, INCLUD- 
ING STOVE BOLTS, CARRIAGE BOLTS, 
MACHINE BOLTS, LAG BOLTS, NUTS, 
COTTER PINS, ETC. 
RODS, SMALL RIVETS AND HINGE 
PINS, CATALOG ON REQUEST. 


ALSO STOVE 








THE KIRK-LATTY CO. 
1971 W. 85th St. 


Cleveland, O. 


CHICAGO STEEL CORNICE BRAKES 


STANDARD OF THE WORLD 


THE BEST BRAKE 
FOR ALL PUR- 
POSES: Most Dur- 
able, Easiest Oper- 
ated, Low in Price; 
Made in All Lengths 
and to Bend All 
Gauges of Metal. | 
, Over 23,000 in use. 





WRITE FOR 
PARTICULARS 



































Please Mention . 
AMERICAN ARTISAN 
AND 
HARDWARE RECORD 


When writing to advertisers 

















MAKE YOUR OWN¢ 
ELBOWS— 


Any Size in Two Minutes 

with this Machine. ve 

J UST take your straight® 
pipe—fasten the form or 











jig to it and in two min- Range 
utes you have your 3 or 4 plece adjustable elbow of 

all ready for use and any size you want. papaaty 
n, 

PURNELL ELBOW EDGING and 36 in 

. CUTTING MACHINE sar Id 

It is simple, sound and constructed of the very No, 24 
best matcriale—both installers and manufacturers gauge 
are using it. No more large stock for the in- and 


staller. Enables you to make adjustable elbows 
any size for each job at once when 
you need them. 


Write today for circular giving com- 
plete description and price. 


Chicago Elbow Machine Co 


MAIN OFFICE: 826 N. Boulevard, 
a“ Oak Park, Mi. 
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Posts—Steel Fence. 
American Steel & Wire Co., 
Chicago, Il. 


Punches. 


0., 
Cambridge City, Ind. 


Parker-Kalon Comp. 
ew York, N. Y. 


Peck, Stow & Wilcox Co., 
Southington, 
Whitney Mfg. Co., W. 


Rpekford, Til. 
Whitney Metal Tool 
Rockford, I. 


Conn. 


Punches—Combination Beach ané 
Parker-Kalon Corp., 
r- on Corp., 

— Ne ew York, N. ¥. 

Whitney Metal Tool a" 


we y wepeen Tn. 
Whitney Mfg. Co., 
“ a" Rockford, Tl. 


Punches—Hand. 

Metal Tool Co., 
c ey ~ane In. 
0., 


Boo 
, ey In. 


Whitney 
Whitney Mfg. 


Putty—Stove. 
Connore Paint Mfg. Co., Wm., 
Troy, N N. Y. 
Pecora Paint Co., 
— Philadelphia, Pa. 








Q ad + TD. er. 
L. Mueller Furnace "Co., 
- Con Milwaukee, Wis. 
Parker-Kalon Co 
Mew York, N. Y. 


Radiator Cabinets. 
Tuttle & Bailey Mfg. Co., 
Chicago, Ill. 


Radiators—Shields. 
The Thomas & Armstrong Co., 
London, Ohio 


Senge Om mbination Gas & Coal 
Q Meal Stove Con 


t. Louls, Mo. 
Thatcher Co., | a N. J. 


Ranges—Gase. 
ick Meal Stove Co., 
- St. Louis, Mo. 


bination. 


Dunning, Inc., B. C 
m * "Milwaukee, Wis. 
Regis Warm Alflr. 
American Wood Register Co. 
eymonte. Ina. 
Chicago Furnace oe Chea 
cago, Ti. 


Dunning, Inc., B. C. 
Milwaukee, Wis. 
Baglesfield Ventilator Co., 
Indianapolis, Ind. 
Bart & Cooley Co 
New Britain, Cons 
Henry Furnace & Fdy. Co., 
Cleveland. Ohio 
Independent Register & Mfg. Co. 


Ms om Ohio 
Lamneck & Co., W. E., 

Columbus, Ohio 
Majestic Co., The, 


Huntington, Ind. 
Meyer & Bro. Co., F., Peoria, Ill. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Mueller Furnace Co., 
hcccbte, Wis. 
Robinson Furnace Ce., 
Chicago, Ill. 
Rock Island Register Co., 
Rock ~~ ys Til. 
Standard Furnace & peoety © 
Om Neb. 


aha , 
Tuttle & Bailey Mfg. Co., 
Chicago, Ti. 
United States Register Co., 
Battle Creek, Mich. 
Walworth Run Fdy. Co., 
Cleveland, Ohio 


Registers—W ood. 
American Wood Register Co., 

lymouth, Ind. 
Chicago Furnace Supply Co., 
Chicago, Ii. 

Eaglesfield Ventilator Co., 
Indianapolis, Ind. 
L. J. Mueller Furnace Co., we 
s. 


a a 
United States pogeer Co., 

Battle Creek. Mich. 

Bepatee— Hove and Furnace. 
Hessier Co., H. E., 

Syracuse, N. Y. 

Northwestern Stove od 


Co. 
lease, im. 


Ridging. 
American Rolling Mill Co., 
Middletown, 
Lupton’s Sons Co., 
Pniladeiphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Rivets—Stove. 
The Kirk-Latty Co., 
Cleveland, Ohio 
Lamson & Sessions Co., 
Cleveiand, Ohio 


Obio 


Roasters. 
Lalance & Grosjean ate. Co. 
Chicago, Th 
Rods—Stove. 
The Kirk-Latty Co., 
Cleveland, Ohio 
Lamson & Sessions Co., 
Cleveland, Ohio 
Rolls—Forming. 
Bertsch & Co., 
Cambridge City, 


Rocing Cement. 
Connors Paint fg. Co., Wm. 


Troy, N. ¥. 
Pecora Paint Co., 
Philadelphia, Pa. 
Roof—Flashing. 
Hessler Co., H. E., Syracuse, N. Y. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Roofing—Iron and Steel. 
American eee Mill Co. 
iddletown, Ohio 
Cortright Metal Roofing Co. 
Philadelphia, Pa. 
Friedley-Voshardt Co., 


Chicago, IIL. 
Inland Steel Co., Chicago, Ill. 
Merchant & Evans Co., 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Osborn Co., The J. M. & L. A., 
Cleveland, Ohio 
Wheeling Corrugating Co. 
Whee ling, W. Va. 


Ind. 


Sheets—Steel—Lead. 
Wheeling Metal & Mfg. Co., 
Wheeling, W. Va. 


Roofing. 
Taylor Co., N. & G., 
Philadelphia, Pa. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Roofing—Zinc. 
New Jersey Zinc gate Co., a 
New York, N. ¥. 
Rubbish Burners. 
Hart & Cooley Co., 
New Britain, 
Sal—Ammoniac. 
Special Chemicals Co., 
Waukegan, Iii. 


Schools—Sheet Metal Pattern 


St. Louls Technica! Institute, 
t. Louis. Mo. 
Screws—Hardened Metallic Drive. 
Parker-Kalon Corp., 
354 West 13th St., New York 
Screws—Hardened Self-Tapping, 
Sheet Metal. 
Parker Kalon Corp., 
354 West 13th St., 
Screense—Perforated Metal. 
Harrington & King Perforating 
Co., Chicago 
Shears—Hand and Power. 
Double-Duty Mfg. Co., 
Aurora, Il. 
Marshalitown Mfg. Co., 
Marshalltown, 
Peck, Stow & Wilcox Co., 
Southington, Conn. 
Unishear Co., The, New York 
Viking Shear Co., Erie, Pa. 


Sheet Metal Screws—Hardened, 
Self-Tapp 


Parker-Kalon Corp -_ 

354 West 13th "st., New York 
Sheetse—Black and Galvanized. 
American oe Mill Co., 

id dletown, Ohio 
Central Alloy Steel Corp., 

Massillon, Ohio 
Inland Steel Co., 


Chicago, Ill. 
Merchant & Evans Co. 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
poemiee, Wis. 
Osborn Co., The J. L. A. 
4 LY Ohio 


Taylor Co., N. & G., 
Philadelphia, Pa. 
Wheeling Corrugati 
Wheeling. W. Va. 


Conn. 


New York 


Iowa 


Sheets—Iron. 
American Rolling Mill Co., 
Middletown, Ohio 
Central Alloy Steel Co 
lion, Ohio 


Merobant & Evan 
Philadelphia, Pa 


Roofing—Steel— Lead. 
Wheeling Metal & Mfg. Co., 
Wheeling, W. Va. 


Sheets—Tin. 
Merchant & Evans Co. 
Philadelphia, Pa. 
Taylor Co., N. & G., 
Phiiadelphia, Pa. 


Sheets—Zinc. 
New Jersey Zinc Sales Co., The, 
New York, N. Y 


Shingles and Seo Hotel. 
Cortright Meta! Roofing Co., 
Philadelphia, Pa. 
Milwaukee Gnas 
Milwaukee, Wi-. 
Wheeling Corrugating Co., 
bya ae W. Va. 
Wheeling Metal 


Whevifag W. Va. 


Shingles—Asp 


halt. 
Sall Mountain Co., Chicago, Til. 


Shingles—Zinc. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


‘—% 


Sifters— 
Diener Mfg. Co., G. 
‘Giecage. Th. 


Sky Lights. 
Lupton’s Sons Co., David, 
Philadelphia, Pa 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Peck, Stow & Wilcox Co., 
Southingten, Conn. 


Solder. 
Chicago Solder Co., Chicago, Ill. 
Double-Duty Elbow Co., 


Aurora, Ill. 
Milwaukee Corrugating Co., 
Milwaukee, Wik. 


Sold Furnaces. 
Burgess Soldering Furnace Co., 
Colum bas, Ohio 


Clayton & Lambert Mfg. Co., 
Detroit. Mich. 
Diener Mfg. Co., G. W., 
Chicago, Til. 


Double Blast Mfg. Co., 
North Chicago, Til. 
Quick Meal Stove Co., 
St. Louis, Mo. 


Soldering Supplies. 
Double-Duty Elbow Co., Aurora, Ill 
Special Chemicals Co., 

Waukegan, Ill. 


Spoctaition—Maréware. 
Diener Mfg. Co., G. W. 
Chicago, . 2 


Hessler Co., H. E., Syracuse, N. 


Stars— Iron Cleaning. 
Fanner Mfg. Co., Cleveland, Ohio 


Statuary. 
Friedley-Voshardt Co., 
Chicago, IIL 
Gerock Bros. Mfg. Co. 
St. Louis, Mo. 


2). ee 
Dunning, Inc., 


Milwaukee, Wis. 


Stove Pipe Reducers. 
Milwaukee Connqaees Co., 


ilwatkee, Wis. 


Stoves—Camp. 
Quick Meal Stove Co., 
St. 


Louis, Mo. 


Stovese—Gasoline and Oil. 
Quick Meal Stove Co., 
St. Louis, Mo. 


Stoves and Ranges. 
Oakland Dounsry Co., 
Belleville, Ti. 
Quick Meal Stove Co., 


St. Louis, Mo. 
Thatcher Co., Newark, N. J. 


Tacks, Staples, Spikes. 
American Steel & Wire Co., 
Chicago, I!!! 


Tinplate. 
Milwaukee Corregnéins Co., 
Mi yy wy Wis. 
Osborn Co., The J. M. 
Clavelana, Ohio 
Taylor Co., N. & G., 
Phiiadelphia, Pa 


Tools—Tinsmitb’s. 


Bertsch & Co., 
Cambridge City, Ina 
Chicago Elbow Machine Co 


Oak Park, Tl) 
Double-Duty Mfg. 


Co., 
< “oe In 
Dreis & Krump Mfg. 
Chicago, In 
Mfg. Co., 
Marshalltown, Iows 
Osborn Co., The J. M. A. 
Cleveland, Ohto 
Peck, Stow & Wilcox Ce., 
Southington, Conn 
Viking Shear Co., amie. Pa 
Whitney Mfg. Co., W. 
So dies, mh 
Whitney Metal Tool Co. 
Rockford, ™ 


Marshalltown 


Torches. 
Burgess Soldering Furnace 
Co. ——- Ohio 
Clayton & Lambert P.. 


Detrott, inten 
Diener Mfg. Co., G. 
, ™m. 
Double Blast Mts. 6 a tas m 
cago, 
Quick Meal ques Co., 
St. Louis, Mo 


Co. 


Trade Extension. 
Copper & Brass Research As- 
sociation, New York, N. ¥ 
Sheet Steel Trade Extension 
Committee, Pittsburgk, Pa. 


e. 
Fanner Mfg. Co., Cleveland, Ohio 


Ventilators. 
Arex Company, Chicago, Tl. 
Aeolus Dickinson Co., Chicago, IIL 
a ann oe Philadelphia, Pa 
e 
Friedley-Voshardt Co. 4 


EKernchen Co., 
Lupton’s Sons Oo., 

Bonadel phia. Pa. 
Milwaukee 


Corrugating 
ilwaukee, Wis 
Royal Ventilator Co., 
Philadelphia, Pa. 
Standard Ventilator Ce., 
Lewisburg, Pa. 
Sturtevant Co., Boston, Mass 


Ventilators—Celling. 
Eaglesfield Ventilator Co., 
a anapolis, In@ 
Hart & Cooley Co 


New ne Cona. 
Henry Furnace & Fdy 
Cl Devoted, Gate 
Independent Register & Mfg. 


Cleveland, Shite 
Tuttle & Balley Mfg. “ 
New York 
Sturtevant Co., B. F., Boston, Maas. 
Windows—Steel. 
Lupton’s Sons Co., David, 
Philadelphia, Pa 
Wire—Electrical. 
American Steel & Wire Co., 
Chicago, Ill 
Wire Hoops. 
American Steel & Wire Co., 
Chicago, Ill. 
Wire Rope. 
American Steel & Wire Co., 
Chicago, Ill 
Zine. 


Merchant & Evans Co., 


Philad Pa. 
New Jersey Zine =’ The. 
New York, N 








When writing mention AMHRICAN ARTISAN—Thank you! 
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WANTS AND SALES 





Any yearly subscriber to 
AMERICAN ARTISAN may in- 
sert advertisements of not more than 
fifty words in our Want and Sales 
Columns WITHOUT CHARGE. 

Such advertisements, however, 
must be limited to help or situation 
wanted, tools or equipment for sale, 
to exchange or to buy, business for 
sale or location desired. 


BUSINESS CHANCES 


Lightning Rods — Dealers who are 
selling Lightning Protection will make 
money by ae us for our latest Fac- 
tory to Dealer Prices. We employ no 
salesmen and save you all overhead 
charges. Our Pure Copper. Cable and 
Fixtures are endorsed by the National 
Board of Fire Underwriters and hundreds 
of dealers. Write today for samples and 
prices. L. K. Diddie Company, Marsh- 
field Wisconsin. 


For Sale—Sheet metal and roofing busi- 
ness in good Arkansas town of 8,000 popu- 
lation. Only shop in county. Building 
15x40 ft., priced for quick sale. Address 
C-88, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Illi- 
nois. 13-3t 


For Sale—Sheet metal and tin shop; 
also furnace business. Sold 27 furnaces 
last year. Old age reason for selling. 
Tools and stock invoice about $500. Ad- 
dress C-92, care AMERICAN ARTISAN, 
= South Michigan Avenue, Canes SE 
nois. —3t 


For Sale—A splendid opportunity to en- 
ter the retail furnace business in Port- 
land, Oregon, the “‘Rose City.” Will sell 
a part interest or all to an experienced 
furnace man and give time. J. A. Thur- 
low, Box 512, Portland, Oregon. 14-3t 

















AMERICAN ARTISAN 
HELP WANTED 


Wanted—Furnace salesman. Cincinnati 
territory. An opportunity for you to 
operate a furnace business as your own 
with modern line, moderate prices, com- 
plete co-operation. Must be capable of 
selling, superintending, installation, etc. 
Acquaintance with Cincinnati trade de- 
sirable. A real opportunity for the right 
man. Write us fully and in confidence. 
Address C-94, care AMERICAN ARTI- 
SAN, 620 South Michigan Avenue, Chi- 
cago, Illinois. 14-3t 

Wanted—aA practical furnace salesman 
to sell high class warm air heating ap- 
paratus. One capable of taking complete 
charge of sales for furnace department. 
A drawing account to be charged against 
liberal commission and a share of the 
net profits of the furnace department. 
Interstate Cornice Works, Sioux City, 
Iowa. 15-3t 

Wanted—A sheet metal worker who is 
a mechanic. Kindly give age and full de- 
tails in first letter. No floater need ap- 
ply. We have a steady job, open shop, 
$0.90 per hour. Can come at once. Ad- 
dress North Western Sheet Metal Co., Gen- 
eral Delivery, Rockford, Illinois. 13-3t 


Wanted—aAll around man who can do 
tinning, plumbing, etc., to work in Wis- 
consin Hardware store. Give full qualifi- 
cations and wages expected. Address 
C-91, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, ee. 

-3t 

Wanted—At once, experienced sheet 
metal worker and furnace installer. Must 
be a mechanic. Good, steady job for con- 
genial man. State wages in first letter. 
Address Charles F. Tole and Son, 238 
Broadway, Waukesha, Wisconsin. 13-3t 


Wanted—First-class plumber and fit- 
ter. Would prefer one who has good 
knowledge of general tin work and fur- 
nace. Steady employment to right man. 
Not a Handy Andy’s job. G. E. Beard 
Plumbing Co., Petoskey. Michigan. 14-3t 

Wanted—Ventilation man to figure and 
sell ventilation systems. A good propo- 
sition for right man. Allen Air Turbine 
Ventilator Co., 915 7th Avenue South, 
Minneapolis, Minnesota. 15-3t 

Wanted—At once, a first-class sheet 
metal worker and furnace man Good 
wages and the position will be steady. 
You must be a good furnace man. The 
Werner Co., Tracy, Minnesota. 15-3t 



































HELP WANTED 


SITUATION WANTED 











Wanted—Tinner and sheet metal work- 
er; one who is able to work from blue 
prints and lay out and do any kind of 
sheet metal work, including cornices, sky-— 
lights, ventilating systems, dust collect— 
ing hoods and piping. We want a sober, 
industrious man and one who is a neat 
workman. If unable to meet the above 
qualifications do not apply. The position 
is in Indianapolis, Ind., and is steady. 
State age, whether married or single, 
give reference and past experience. Ad- 
dress C-95, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, Il- 
linois. 14-3t 


Wanted—At once, one or two first class 
sheet metal workers on in and outside 
work. Mostly inside. Must be able to cut 
own patterns, etc. Must be fast and ac- 
curate. No slow “pokes” or time killers 
wanted. 8 hours or 44 hours per week. 
Wages $1.00 per hour up. Steady work 
if you make guee. Address Jewett Cor- 
nice and Roofing Co., 510 Market Street, 
San Antonio, Texas. 13-3t 


Wanted—At —-: first-class sheet met-— 
al worker. Must be able to lay out own 
patterns. No “slow poke” wanted. One 
with roofing experience preferred. Give 
full qualifications and references in first 
letter. Address C-93, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 14-3t 

Wanted—Good opening for furnace and 
sheet metal salesman in manufacturing 
city of about 14,000 population. Can work 
on salary and commission or straight 
commission. Address H. R. Wolfe Sheet 
Metal Works, Waukesha, Waseenete, ante 

Wanted — Experienced sheet metal 
worker and furnace installer; one who 
understands his business and can pro- 
duce results. State wages expected. Ad- 
dress—C-98, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, Illi- 
nois. 15-3t. 














Situation Wanted—Tinner, plumber and 
furnace man wishes steady position the 
year around. Will consider buying work- 
ing interest if suited. Have had 25 years 
experience. Can furnish the best of ref- 
erences. Honest and willing worker. Pre- 
fer hardware store in connection. Ad- 
dress W. H. Oneth, 618 E. 5th St., Des 
Moines, Iowa. 13-3t 

Situation Wanted — By first class 
plumber and tinner, also furnace man. 
Have worked at everything that comes 
to a shop. Married; want a steady posi- 
tion. Please state wages. Address—C- 
99, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Ili- 
nois. 15-3t. 








Situation Wanted—By young practical 
tinner and furnace man in plumbing shop. 
Good education. Want to develop along 
the lines of plumbing. Prefer Illinois. 
Can furnish good _ references. Have 
knowledge of plumbing. Address C-90, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 13-3t 


Situation Wanted—By a first class tin- 
ner and furnace man. Can do inside and 
outside work. 16 years at the trade. 
Nothing but steady work the year around. 
Married; 32 years of age. Can furnish 
the best of references. Address—B-3, 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Wlinois. 15-3t. 


Situation Wanted—By first class heat- 
ing and ventilation man. Would like to 
hear from some good firm in or west 
of St. Louis, Missouri. Address C-87, care 
AMERICAN ARTISAN, 620 South Michi- 
of AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 13-3t 

Situation Wanted—Tinner and furnace 
man would like a steady position; can do 
inside and outside work. Married. Ad- 
dress C-89, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, Illi- 
nois. 138-3t 











85 
SITUATION WANTED 


Situation Wanted—By a first class 
plumber who has had 15 years’ experi- 
ence in all lines of the plumbing and 
heating trades I carry state plumbing 
licenses from three states and have 
worked in both large cities and small 
towns. Am a first class joint wiper and 
lead worker and can do warm air furnace 
work. 38 years of age, single, of good 
habits and would like to get a steady 
position. Can furnish references from 
my present employer. Address—Russell 
Hickle, Dunlap, lowa. 15-3t. 

Situation Wanted — Position as tinner 
and furnace man. Can also do plumbing 
and hot water heating. Married man. 
Must be steady position. Can take charge 
of shop and handle anything that comes 
in the shop. State wages and patriculars. 
Can furnish best of references. Address 
Lee O. Bailey, Parkston, South Dakota. 

14-3t 

Situation Wanted—By sheet metal 
worker and first class furnace installer. 
Must be steady year around Would 
take over shop and run on shares Can 
make change on short notice. Prefer 
shop in connection with hardware. No 
floater. J. M. Erpelding, 1159 N. Union, 
Decatur, Illinois. 15-3t. 

Situation Wanted—By an all around 
sheet metal worker Can handle any- 
thing in the business. Estimator, pat- 
tern draftsman, or all around shop man 
Address—C-97, care AMERICAN ARTI- 
SAN, 620 South Michigan Avenue, Chi- 
cago, Illinois. 15-3t. 























Situation Wanted—To sell Warm Air 


Furnaces, boilers or general heating ap- 
paratus. Know the heating game in all 


its branches. Long experience selling. 
practical as well. Will sell only a first 
class product Address—A. Salesman. 


843 West Spring Street, Lima, Ohio. 15-3t 


Situation Wanted—By tinner, plumber 
and furnace man. Young. Married. 12 
years’ experience. Neat workman. Prefer 
Iowa, Minnesota or Wisconsin. Must be 
steady position. References. Can come 
at once. Address Box 284, Clermont, Iowa 

14-3t 

Situation Wanted—By = sheet metal 
worker with 20 years’ experience 36 
years of age. Prefer Minnesota or Wis- 
consin or any place in the Northwest. 
Address—B-1, care AMERICAN ARTI- 
SAN, 620 South Michigan Avenue, Chi- 
cago, Illinois. 15-3t. 

Situation Wanted — Al plumber and 
sheet metal man, fully competent in all 
lines of the trade, wants a good paying, 
steady position, with a live firm. Answer, 
stating wages. Address C-96, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 14-3t 

Situation Wanted—As_ sheet metal 
worker. Have had 21 years’ experience. 
Also do plumbing. Can give good refer- 
ences. Address—B-2, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 15-3t. 














Situation Wanted—By first class tinner 


and furnace man Full experienced 
Please state particulars in first letter 
Address—J. H. Dennick, 209 N. 2nd St.., 
De Kalb, Illinois. 15-3t. 
Situation Wanted — By tinner, sheet 
metal worker and furnace man. Illinois 
vr east Iowa preferred. Address 275 East 
Warren St., Galesburg, Illinois. 14-3t 


TINNERS’ TOOLS 


For Sale—The following slightly used 
tools, 1 20 inch grooving machine, 1 2x30 
inch forming roll, 1 set roofing tongs (3 
pieces), 1 hatchet stake, 1 needle case 
stake, 1 candle mould stake, 1 30 inch 
roofing folder, 1 30 inch stove pipe folder, 
2 beader and crimping machines, 1 small 
turning machine, 1 elbow machine, 1 hol- 
low mandrel stake, 7 hand groovers, 5 
rivet sets, 2 hollow punches, 1” and %”, 
%” and 1”, 2 machine standards, 1 turn- 
ing machine, and stand (large), 1 burring 
machine and stand (large), 1 burring and 
stand (small), 1 beading machine, 6 inch 
throat, 1 bench shear 9 inch cut, 1 special 
% inch black and decker drill. Will quote 
prices on application subject to prior 
sale or make offer, for whole lot or each 
tool. Address Rapids S. M. Works, Wis- 
consin Rapids, Wisconsin. 13-1t 

Wanted—To buy a used squaring shear, 
30 or 36 in., also a 8-ft. cornice brake, 
both must be in good condition and at 
a reasonable price. Address Nicholsen & 
Hawk, 326 South Jefferson St., New 
Castle, Pa. 14-3t 
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TINNERS’ TOOLS 





AMERICAN ARTISAN 
SPECIAL NOTICES 








Wanted—An 8 ft. Chicago steel brake, 
18 gauge capacity. Must be in first class 


condition. State in first letter what you 
have and lowest cash price. Address Box 
216, Saybrook, Illinois. 13-3t 





Wanted—One 10 ft. or 8 ft. cornice 
brake, with moulds for 18 gauge iron. 
Must be in good condition and reasonable. 


Chicago steel brake preferred. Address 
—George W. Weinmann, Perham, Min- 
nesota. 15-3t. 





For Sale—One power conductor pipe 
seaming and corrugating machine, in- 
cluding mandrils for plain round and 
round corrugating and square corrugat- 
ing pipe. Address Friedley-Voshardt Co., 
733 S. Halsted St., Chicago, Il. 14-3t 

For Sale—A complete set of tinner’s 
tools. Address—Charles F. Lumm, Gar- 
rett, Indiana. 16-3t. 

Wanted—To buy a set of good used 
tinner’s tools. Address—T. L. Ensch, 815 
Dewey Avenue, Bartlesville, Okla. 15-3t. 











For Sale—One heavy hand lever punch. 
$10.00. E. P. Cherry, 527 Shuman Ave- 
nue, Springfield, Ohio. 15-3t. 








BOOKS 


Kinks and Labor Savings Methods for 
Sheet Metal Workers, Vols. 1 and 2—Vol- 
ume I. There are hundreds of ideas and 
expedients, all contributed by sheet motel 
workers throughout the country, itlus- 
trated by cuts and original drawin 
Cloth bound. Size 4%x7 inches. Pr ce 
$1.00. Volume II written in same popular 
style as Volume I. Places at your dis- 
posal a comprehensive collection of in- 
genious ways of executing many practical 
tasks in much more simple way than if 
done in the regulation manner. Also 
qotieins special articles on Automobile 

iring; i a very practical series 

llustrated directions on erect mets! 
ane with ten guide rules which will 
save time, trouble — gupensive mistakes. 
Price $1.00. Orde Book Dept., 
AMERICAN ARTISAN. 620 South Mich. 
igan Avenue, Chicago, "llinois. 


Exhaust and Blow Piping, by Hay es 
Exhaust and Blow Piping had an 
unusually big demand. reeny sup 

now off the press ane is in our han 
immediate delivery. It has an pt 
treaties on the ~ M2, cost, estimation 
and installation of fan piping in all its 
branches giving all necessary guidance 
in fan work blower and gopeenter con- 
struction. 159 pages a 7 
Cloth, $2.00. Order Book 
AMERICAN ARTISAN. 620 South Mic re 
gan Avenue, Chicago, [linois. 


Sheet Metal Duct Construction, by 
pn a 1. on LJ construction 


au eta, i ding the ~My and formins 
uu nciu 

of \ne sneee tal, the laying out of the po 
etc. cy - ractical expert wrote this book 

and you's .- that it covers the subject 
tho Bound 














Price $2. Ord 
AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Illinois. 


SPECIAL NOTICES 


The Rate for Special Notices 
— displayed want ads — 
$3.00 per inch per insertion. 


ATENTS 


HUBERT E. PECE 
Patent Attorney 
Barrister Bidg., WASHINGTON, D. C- 

















WANTED 
Salesman calling on industrial plants, 
etc., in Illinois, to sell ventilating sys- 
tems for an established manufacturer. 
Excellent opportunity for right man. 
Address W-11, care AMERICAN 
ARTISAN, 620 South Michigan 


Avenue, Chicago, Illinois. 
12-3t. 


SITUATION WANTED 


As salesmanager of manufacturer’s 
furnace dept., or traveling, by a man 
thoroughly competent by reason of 
25 years’ broad experience, character, 
integrity and ability. Extensive coal 
and gas stove experience. High class 
reference as proof of unusual rec- 
ord. Age 45, permanent residence In- 
diana. Available soon. Address W-12, 
care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, 
Illinois. 12-3t 


SHEET METAL FURNACE 
MECHANIC 


wants position with someone willing to go 
fifty-fifty on constructing — installing — 
marketing new Low Cost Automatic Fuel Oil 
Burners. Common shop facilities sufficient 
to build up a big business. Not interfering 
with other work. Address “‘Heating Expert,” 
2217 So. Millard Avenue, Chicago, Illinois, 
14-1t 


THE STANDARD 
FOR MANY YEARS 
It Pulls Business Your Way! 
s U Y your 
ven! caromce Sesto with 


V"andyou 
ane ve will nave 





atRn 


a 
a a 
and for 


99) prompt ship- 


Wri te to- 
day for 
complete 
data 
and prices 
—= Made only by 


KERNCHEN COMPANY 


Ventilatin 
Room 1576, 113 W WASH. ST, CHICAGO 
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SPECIAL NOTICES 


STATE 
REPRESENTATIVES WANTED 


to handle complete line of furnace 
fittings for one of the oldest and best 
established firms in the country. 

We want men in all the Northern, 
Southern and Western States to rep- 
resent us either exclusively or in con- 
junction with some hardware or sheet 
metal line. 


Experience in furnace fittings not 
necessary, but acquaintance with trade 
would be very helpful. Give full de- 
tails in first letter. 

Write at once to W-8, care AMERI- 
CAN ARTISAN, 620 South Michigan 
Avenue, Chicago, Illinois. 10-3t. 


OPPORTUNITY 
for SALESMEN 


Experienced in selling the more pro- 
gressive heating equipment dealers. 

The company is an old established, 
well rated firm manufacturing a com- 
plete line of the better grade steel u. 
cast iron furnaces. 

Due to increased production facilitie 
and an enlarged sales policy, heretofore 
uncovered territory is now made avail- 
able. 

Compensation will be commensurate 
with ability on a strictly commission 
basis. 

Applications from salesmen who are 
now selling supplies and equipment to 
the dealer trade and who desire an 
added line will also be considered. 

The members of our organization have 
been advised of this advertisement. 

In your reply give a brief history of 
your selling experience, territory covered, 
and the products you are now selling. 


Address Box 666 


AMERICAN ARTISAN 
620 So. Michigan Avenue 
CHICAGO, - ~ 7 - ILLINOIS 


























Er 


Positions. All big Concerns now say, 
and you will get the money.” 







A RO Riis .. 


“Can you lay out work like that?’ asked one employer. Pua s the kind of men I hire and give steady 
work. My men help me and I help them in this busines 


HAVE YOU ABILITY WORTH $3,000 A YEAR? 


I tt et into the Bigger Pay Class of Jobs we can qualify you for —? 
en an -y “the Position pays (so much), qualify for 1 


MANSHIP pays ..... 
TO 


ee 


eeccnces ,000 to 


PRESIDENTS. range ...... a 
JOURNEYMEN and SMALL SHOP OWNERS are lucky to sarereee is 
income, because they don’t train themselves. Let us Coach YOU to be a wi INNER. 


OUR COACHING QUALIFIEs YOU FOR AN ENGINEERING DEGREE. We teach 


you in your Own Home, Personal, Clear, 
METAL DESIGN AND PATTERN DRAFTING 
ACE HEATIN 


MET 
AN HEATING VENTILATING ENGINEERING 
©. W. KOTHE, Pre, 4543 Clayton Ave., Si. Louis, Mo. 


about it. Select your Course. 
SHEET 
SPECIAL WARM AIR FURN. 
SHEET AL CONTRA 
THE ST. LOUIS TECHNICAL INSTITUTE 










——<——— 
eth ERS 





to $ 3,600 a year 
rt} Sas 2 vee 


33333 
sees 





Direct. Write today, while you think 


OTING ESTIMATING 














Mention AMERICAN ARTISAN in your reply—Thank you! 
























April 9, 1927 


a 


a 


| WARM-AIR 
adie HEATING 
| A.M.DANIELS 





Here is the book they 
are all talking about--- 


Just off the Press—Now ready for you 


T IS the book that you have been asking for—a book on 

Warm Air Furnace Heating that is UP-TO-DATE—a 

book that covers every phase of the subject giving exact 
data based on research work. 


Written by A. M. Daniels. 


Here is the book that will enable both the experienced fur- 
nace man and the student to obtain a working knowledge of 
up-to-date scientific warm air furnace heating. 


It covers the subject completely. 


Many tables are included and some big labor savers in cal- 
culating pipe sizes—also many diagrams. 


450 pages, 7x9 inches 


Bound in semi-flexible imitation leather-- 
Stamped in gold-- 


PRICE $5.00 POSTPAID 


Send in your order today 


AMERICAN ARTISAN, 
620 So. Michigan Ave., Chicago, IIl. 


Enclosed find $5.00 for which send me WARM AIR FUR- 
NACE HEATING by A. M. DANIELS. 

10% discount allowed on book and renewal subscription 
if ordered together. 











Name... 


Street Number............ ae oe Beretta a 





AMERICAN ARTISAN 


This Trade Mark ay 
tg Baie the EXTR, 


enamel on each piece 
POPTPCPROIORTTTITITITIIEEn iT 


Yi7 OMEN who know good 
kitchen ware always look 


for This Trade Mark when "STEES 


buying culinary utensils. all 
AGATE 


NICKEL-STEEL WARE 


has been the 
standard for over 
forty years. It is 
very handsome in 
appearance, being 
double coated 
with a hard, glassy 
enamel, giving it 
a smooth, highly 

olished surface. 

t is guaranteed 
absolutely pare 
and safe for all 
kinds of culinary 
work. Altogether 
it is the cleanest, 
most durable and 
best ware for fam- 











ily use ever put on the market. 


Our catalog has illustrations and descriptions of prac- 
tically every article in the culinary and kindred lines. 


Write today for our catalog and prices. 


LALANCE & GROSJEAN MFG. CO. 
1900 South Clark Street CHICAGO, ILLINOIS 


Ty TILLLLLLLLLLIT LUT TTiLILi Li iiliilliilillill lili ill Lill Lee 
SSULAEAUGCOROUUAAEROCUOEGUOUOEOUGECOOROGURESUGUSOUAGLEUERERGQEGOROUGERURGGGCRGuROCnONCOeONOgEONOOoOOEtS 





sEW YORK BOSTON 
ROME 
electrical, 

rope, barb- 

ed, plain, 

nails (bright 


and coated), tacks, spikes, bale ties, hoops, springs, 
netting, wire fences, steel posts, steel gates, trolley 
wire, rail bonds, flat wire, cold rolled strip steel, 
piano wire, round and odd-shape wire, screw stock, 
concrete reinforcement. Aerial tramways. 


Illustrated books describing uses, FREE 


American Steel & Wire 


Sales Offices: Chicago, New York Company 


and All Principal Cities 


















The Snaps 
«im pleat on or of 
hose quickly 
-oupling 
made not leas 
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HESSLER Perfect Hose Connection 


you and vour customers, everybody who uses @ hose will welcome 
the Hessler Hose Connection. 

It saves hose length and the hose. no kinking or twisting—no splesh- 
ing. no leakage and you snap it on or off in a wink. 

The Hessler wil. be a big, fast seller and a real t maker 

Order a sample lot now—madein four sizes. rite today for price 
and circulars. 


| H. E. HESSLER Co. Syracuse. New York J 
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SAFE, BEAUTIFUL 


wey Sicelureaatsdite 
Lightning pr 
~F#iresate 





Milcor “Titelock” 
American Metal Tile 





Milcor “Titelock” Spanish Metal Tile 





SAFE, CHARMING 
INTERIORS, TOO! 


RIVING torrents of rain and sleet cannot penetrate a roof 
of Milcor Titelock Metal Tile. Even lightning is rendered 
powerless, as this staunch armor shunts lightning down 

the rain spouts harmlessly to the ground. Made of metal, Milcor 

Metal Tile offers no feeding place for sparks. Light in weight, it 
ALL MILCOR does not require heavy,expensive roof construction to support it. 
products, includ- r ' ‘ 
ing Titelock The first cost of this better roofing material is reasonable. Up- 
Metal Tile are : ie 
now available in keep cost is surprisingly low, because Milcor Metal Tile 
Steel, “Coppered fs give 1 faultless service hey c: crack. chi 
, Metal”,Zine An. roofs give long, faultless service —they cannot crack, chip, 
Plastering on Milcor Metal Lath |  acondaCopperor = break, curl, rot or burn. 
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unblemished by cracks or dust resisting For further details on Milcor Metal Tile and other firesafe 
streaks, and safe from rust. metal building products, sign and mail the coupon below 

or drop us a line. It will not obligate you in the least. 


MILWAUKEE CoRRUGATING CompPAny, Milwaukee, Wis. 
Chciago, Ill. Kansas City, Mo. La Crosse, Wis. 
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MILWAUKEE CORRUGATING CO., 
Milwaukee, Wis. 


Please send, without cost or obligation, your books entitled 
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“Modern Modes in Better Plastering” and “Safe Roofs. 
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